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STROMBERG-CARLSON 


Factory, General Offices: Rochester 3,N.Y. Branch Offices: Atlanta 3, Chicago 6, 


Kansas City 8,SanFrancisco 3. In Canada: Stromberg-Carlson Co. Ltd., Toronto 








If you could look into our 
correspondence files, you'd 
know that the letter shown here 
is only one of many, many 
sincere testimonials to the 
quality of Stromberg-Carlson 
dials. There’s nothing we can 
add to such evidence—except to 
say, Why don’t you standardize 


on this famous brand? 
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KELLOGG SWITCHBOARD CORDS 


The use of Kellogg all-tinsel or tinsel-steel is heavy and operators work at high speed. 








switchboard cords is a real economy in The conductors are made of a high quality 


switchboard maintenance. They combine bronze tinsel. A durable, moisture-proof 


low resistance, extreme flexibility and long 


covering of the finest insulating material 
life. 


obtainable is applied to the conductors. A 





Recommended for Kellogg Service switch- double layer of tough outer braid is added 


boards and other equipment where traffic for long cord life assurance. 


eee * NEOPRENE oe om («oF 


No telephone cord has longer life—or will withstand harder usage. 


In addition Neoprene Telephone Cords offer these advan- 
tages over ordinary rubber cords: smaller diameter—greater 
flexibility—extra resistance to abrasion, oil and natural 
Standard on the famous KELLOGG Masterphones 
and available on replacements for KELLOGG and other 


Manufacturer's Telephones. 


acids. 


SWITCHBOARD AND SUPPLY COMPANY ! 








Established 1897 


CORDS 


EVERYTHING IN 





6650 SOUTH CICERO AVENUE + CHICAGO 





TELEPHONE EQUIPMENT 























ANY QUANTITY ...ANY TYPE... ANY SERVICE \ac 


You’ll Be Ahead to Let KELLOGG Supply Al/ Your KELLOGG telephone and switchboard cords are avail- 


Cord Needs! able for all types of installations, temperature and 
humidity conditions. 
For Central Offices For Telephone Instruments KELLOGG Cords can be furnished with fabric, neo- 
Switchboard Cords Handset Cords eis rubber or nylon jackets. ; 
KELLOGG Cords may be had for use with most com- 
Operator's Cords Receiver Cords monly used Switchboards and Telephones including 
Test Cords Transmitter Cords those of: 
: Western Electric Automatic Electric 
Peay Soe Tee SERS See Stromberg-Carlson Leich Electric 


POUUASOOOANGOOUGESOOGGOOOOAEOOUUGOOOOTAOOOAOAMHAANY © 1 couronw roDay: 


Take Advantage of the a = oe 


KELLOGG CORD AGREEMENT 
for Substantial Extra Savings 


Here’s a simple way to reduce your annual cord costs... 





NAME 
Just estimate your total cord requirements for any 12 
. COMPANY 
month period and enter an agreement to purchase them 
from KELLOGG. It is not necessary to know in ad- ADDRESS 
‘ - 
vance the types or the quantities of each type of cord J civ 


you will require. Get the full information about the 
Kellogg Cord Agreement from your KELLOGG Repre- 


sentative or write for full details. 


















SUPPLIES 





A 





serene neath it: 


KANSAS CITY, MO. 





CHICAGO, ILL. 


@ Shipment of guaranteed line supplies made from 
center nearest you . . . Kellogg’s warehouses located 


Kansas City, Dallas and San Francisco. 


The following nationally-known manu- 
facturers of supplies for the independent 
telephone field are participating in the 
1952 Kellogg Co-operative Campaign. 
American Creosote Works, Inc. 
American Structural Products Co. 
Ansonia Electrical Company 


Bishop Manufacturing Co. 


Boston Woven Hose and Rubber 
Company 


Churchill Cabinet Company 
Continental Cross-Arm Co. 

Cook Electric Company 
Copperweld Steel Company 

The Electric Storage Battery Co. 
General Insulated Wire Works, Inc. 
Gould-National Battery Inc. 

W. A. Hammond Drierite Company 
Indiana Steel & Wire Company 
Kester Solder Company 

Lorain Products Corporation 


T. J. Moss Tie Company 


National Carbon Company 
A Division of Union Carbide and 
Carbon Corporation 


National Telephone Supply Co. 


distribution 
in Chicago. 
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Entirely Dependable—The Testerm Drop Wire 
Connector eliminates high-resistance joints 
when connecting subscribers drops to open 
wire. Mounts on cross-arm, provides an easy- 
to-test, dry-spot connection. Fully weather- 


proofed. Made by COOK ELECTRIC CO. 


Newman Manufacturing Company 
Paragon Electric Company 
Raytheon Manufacturing Co. 
Ray-O-Vac Company 


Reliable Electric Company 


SAN FRANCISCO, CAL. 


easiness sheen 





Make Every Pay Station a Paying Location! 


Churchill booths attract extra patronage every 
where. That’s because they give the public 
privacy, roominess and comfort. Above is 
CHURCHILL CABINET CO.’s No. 100 booth, 


with door-controlled light switch and ventilator. 


M. M. Rhodes & Sons Company 
Schauer Manufacturing Corp. 


Taca Cable Stripper Manufacturing 
Co. 


Vulcan Electric Company 


Weller Electric Corp. 
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Cut “Trouble Shooting” Expense!—tnstall PARA Available NOW for use with modern cable spin Easy on Cable—Many telephone companies pre 


GON ELECTRIC COMPANY’S top quality ners, is Crapo Galvanized Stee] Lashing Wire. vent early cable discard by eliminating sheath 
drop wire. Great tensile strength, high con- This heavily-galvanized wire is .091” diameter, cutting, creeping, and rusting with Reliable 


ductivity, and perfect adhesion are some of comes in 325-foot coils. “Stainless Steel” Lash- Zinc Cable Hangers. Hangers provide added 
) its qualities. This drop wire available in ing Wire is also available in .045” and 0.65” protection against lightning. Made by RELI 


Copperweld or High Tensile BB Bronze. diameter. INDIANA STEEL AND WIRE CO. ABLE ELECTRIC COMPANY 























Outstanding Battery Performance is yours when It Regulates—it Compensates. Flotrol Battery Hostilities will cease on the whole front on 
you choose Gould Planté Batteries. Thick. Chargers assure substantial power savings by Nov. 11 at 11 AM.” Thus went the telegram 
grooved, pure lead positive plates give many low standby losses combined with higher over ending World War I. In peace and war, re 
years of trouble-free service! Made by all efficiency. An automatic charger of the search has enabled Hemingray Insulators, made 


GOULD-NATIONAL BATTERIES, INC., a floating charge type. All components in one by AMERICAN STRUCTURAL PRODUCTS 
leader in their field—the finest money can buy. cabinet. Made by LORAIN PRODUCTS CORP. CO., to increase communications efficiency 
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Kesioe > ileal AND SUPPLY COMPANY 


Send Your Next renee: UPPLIES emma: 


Order for : bs 
WAREHOUSE AND OFFICES: 6000 W. 51st Street, Chicago 38, Illinois 
Supplies 308 W. 6th Street 105 Glass Street 1663 Mission Street 
KANSAS CITY 6, MISSOURI DALLAS 2, TEXAS SAN FRANCISCO 3, CALIF. 
OFFICES: 
406 South Main Street 720 S. W. Washington St. 912 Pioneer Building 
LOS ANGELES 13, CALIF. PORTLAND 5, OREGON ST. PAUL 1, MINNESOTA 
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NEW NAMES FOR YOUNG'UNS. Strangest use for a_tele- 
phone directory ever is found in downtown New York at the Child 
Welfare department where it’s the source in picking names for the 
city’s foundlings. 


The department tries not to repeat names and has a set of do’s 
and don’ts to guide it. “Smith” and “Jones” are avoided for the 
abandoned tots. So are names of obvious national origin, for who 
ean tell if a foundling is Irish, German, Swedish or some other 
race? To the surname plucked from the telephone directory is 
added a pleasant sounding first name. 


In the 1800’s a haphazard system was used, the tots being named 
after the day on which they were found. This produced a surplus 
of Tuesdays, Wednesdays and Fridays, and was abandoned. 


Also a relic of the past is the formula used at the turn of the 
century. Then, the foundling was named after the street on which 
he was found, to wit, George Broadway, Hal Lexington and Ben 
Wall. Supposedly, the practice was given up after someone named 
a little girl 42nd Tuttle. 


THE JOY IS GONE. When police in Birmingham, a suburb of 


Detroit, Mich., put their new anti-speeder radar equipment to work, 
the results were almost instantaneous. Police reported 16 persons 
arrested in the first seven hours. 


Fines and penalties were accepted without much argument either, 
they said. 

For the time being, the radar-checking was done on only one 
street, a 25-mile-an-hour zone. 


Two police cars are used. One, a parked car, has the radar. As 
a speeder passes, he is timed instantly on the radar screen. His 
speed is recorded on a paper roll. 


If the speed is in violation of the law, the radar car contacts 
another police car a few blocks distant by radio. The second car 
nabs the speeder. 


HAM ON A HEARING AID. Sheriff’s officers in Ingham County, 
Mich., are thinking of calling in the Federal Communications 
Commission to help investigate a complaint. 


Deputy Versile Babcock said that a little old lady, who asked 
that her name not be used, came in to complain that she kept 
receiving short wave radio programs on her hearing aid. 


The woman reported hearing the call letters “NCPC” repeated 
over and over again and then a jumble of talk she couldn’t quite 
make out. 


The sheriffs department advised the purchase of a new hearing 
aid. 


LOOK! NO HANDS! Most housewives know what it is to be 


interrupted by long-winded telephone calls while they are getting 
dinner. 


Therefore, they should appreciate the ingenuity of a certain 
Hoosier minister, whose wife had the same trouble. So he had a 
telephone operator’s headgear with a long cord installed. Now she 
ean go about her kitchen tasks with both hands free—and still 
converse with her caller. 
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Ansonia Ankoseal cable 





is available in quads 
and pairs as desired 


Today’s most modern cable 


nkoseal 


SAVES MONEY, MATERIALS, MANPOWER! 








The low initial cost of all-plastic Ankoseal saves money from the start. This 
lightweight*, low-loss cable permits extra-long spans. Result: fewer poles in 
new work and lighter (less expensive) messenger for replacements. Flexible 
and easy to handle, Ansonia Ankoseal saves on installation costs by requiring 
less manpower. Particularly popular, for instance, is Ansonia Type 611 which 
is a completely self-supporting service drop cable that weighs only 90 Ibs. per 
1000 feet (6 pair +19 medium hard drawn copper). 

Individual conductors are encased in polyethylene, the most moisture-proof 
insulation yet devised for cable use. The outer polyvinyl chloride jacketing is 
completely non-corrosive and is unaffected by vibration or electrolysis. It resists 
sunlight, oil and practically all chemicals. 

In one installation, twelve years of exposure made absolutely no change in 
physical properties—an indication of the long, trouble-free service life you can 
expect. 

For real economy, longer life, easier installation and low maintenance, tele- 
phone engineers are switching to Ansonia Ankoseal. 


* About '/, weight of lead cable. 
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PROTECTED CABLE TERMINALS 








Reliable Type B Protected Cable Terminals 
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Adds greatly to convenience of installation of wiring and 
maintenance. Made for three standard cable terminal fuses. 
Made of non-corrosive alloys which insure life equal to that of 
cable itself. 


With square weatherproof cover which will not bend under 
weight of lineman. It will stay in any raised position and 
cannot be tilted into contact with live parts. Heavy silicon 
bronze binding posts insure freedom from season cracking and 
are equipped with beveled washers which simplify installation 
of wires. Terminal binding post strips molded from high 
dielectric plastic and provide long leakage path. Fuse clips 
and carbon springs made of corrosion-resistant phosphor 
bronze. Clips made with four spurs which bite into fuse tips 
to insure clean, high pressure contacts. Corrosion-resistant 
aluminum alloys used for cover, bracket and base assembly. 
Cover held firmly in raised position. 


Binding posts at front, accessible to lineman without re- 
moving fuses or reaching around cable terminal. Discharge 
blocks held by individual springs and cannot be accidentally 
loosened or crossed. They are readily accessible at sides of 
terminal but clear of wiring and testing. Cable terminal and 
cable are very close to pole or building: no tilting. 


First, the mounting bracket is attached without gaining the 
pole; then one man installs the cable terminal. 


No. B-27 has No. 27L 5-ampere ceramic fuses. 

No. B-56 has No. 56 fiber 5-ampere asbestos-lined fuses. 

No. B-55 has No. 55 fiber 5-ampere asbestos-lined fuses. 
With 7-foot No. 22A.W.G. stub and with No. P495 sawtooth 
discharge blocks and No. P1384 carbons. Sawtooth discharge 
block is self-cleaning type which dissipates static discharges 
with no time lag and does not ground line unnecessarily. 


When ordering cable terminals to be used on gas-filled 
cables, order should so specify. 


Capacity ; . pairs 11 16 26 
Height Overall... .....5<5. inches 14% 17% 23% 
SHIPPING WEIGHT EACH, POUNDs: 
Without Stub ; 11 17 19 
With 7-Foot Stub 16 19 24 


All cable terminals can be furnished with any length stub desired. 


LE@CH— Monufacturers of the 





Reliable Type RP Protected Cable Terminals 


A 6-pair reversible protected cable termi 
nal; compactly designed and made of corrosion- 
resistant aluminum alloy throughout. Light- 
weight but substantial. Insulation is molded 


bakelite. 


Meets requirements for small protected ter- 
minal of high quality. 


Cable 
chamber is heavy casting and will outlast 
cable. Reversible sliding cover eliminates 
bother of handling separate types for installa- 
tion with stub at top and bottom. 


Mounting bracket is detachable. 


Made in two types with two standard ter- 
minal fuses. 

With No. P495 self-cleaning sawtooth dis- 
charge blocks. With 6-foot stub of No. 22 
A.W.G. double wrap paper insulated cable. 





Overall Leth Ship 

Cap Ht Stub Wt 

No. Pr In Ft Fuse Lb 
RP-27 6 11 6 27L, 5-Amp. Ql, 
RP-56 6 11 6 56, 5-Amp. 914 


Cook Type S-6 Protected Cable Terminals 


For terminating lead-covered cable 
and for drop wire distribution. 


All steel, precision built, heavily gal- 
vanized bracket base, cover springs, 
mounting panels, hood and cable cham- 
ber (except zinc front). Cable cham- 
ber has removable face plate; it has 
self-soldering nozzle in which are placed 
sheet solder and flux. Cable wires car- 
ried from inside of cable chamber 
through hollow brass studs and sold- 
ered to tinned end of stud. Each pair 
of studs set in individual hard rubber 
blocks, fastened into wall of cable 
chamber. Spring phosphor bronze fuse 
clips. Removable No. A-7 5-amp 
wood fuses blow at rating. Lightning 
arresters consist of Tru-Gap discharg- 
ers and hard grooved carbons under 





permanent tension by separate phos 
phor bronze springs. Screw and washer and solder connections 
on drop side. All current-carrying parts insulated with hard 
rubber. Dense, moisture-proof insulation with knockouts for 
drop wires provided where drops pass through metal base. 
Hood guide spring. When so ordered, furnished with cable 
stub attached. 


Without Stub 


Oe 112-1700 112-1701 112-1702 112-1703 
Cap a 2 11 16 26 51 
Height 5 iit. 14 17% 2614 391, 
Diam in. 9 9 9 9 
Ship. Wt lb. 16 19 27 65 
With Stub 

er eee 112-1706 112-1709 112-1712 112-1715 
a pr. 11 16 26 51 
Height in. 14 17% 2614 391, 
Diam ..in, 9 9 9 9 
Ship. Wt... .Ib. 27 30 38 82 





Simplified (LEICH) Dial System 

















LEICH 

















All the famous 





famous telephone products ‘ 


are in the Leich Catalog. 











I ic aes 











We figure that you save time, work, and money by 
using the very best tools and materials. That’s why 
you'll find our catalog is practically a who’s-who of 


the most famous, proved-in-service telephone materials. 


Our prices are fair, our service is good, and we fully 


guarantee the telephone equipment and supplies we 


furnish. Try Leich supply service. Leich Sales Corpora- 


tion, 427 W. Randolph, Chicago 6, Illinois. 





é PAGE 156 FROM THE LEICH CATALOG. 


MANUFACTURERS OF TELEPHONES, SWITCHBOARDS AND RELATED APPARATUS SINCE 1907 
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E word gallon is from 13th century French and 

originally meant “‘bowl’’. At one time a gallon of wine 
was eight pounds of wine. Queen Anne’s “Old Wine 
Gallon” held 282 cubic inches of liquid while the 
volume of King Henry VII's Ale Gallon was only 
231 cubic inches. In 1824 a compromise 

was reached and the gallon was officially set 

at 277.42 cubic inches. Thus the gallon 

was recognized and officially adopted 

as an accepted... 


Standard of Measurement 


We have established standards of measurement which accurately 
determine the relative success of a directory publishing job regardless 
of geographic location or size of exchange. 


We find however, that few independent telephone companies have 
ever applied such proven standards of measurement to their directories. 
Many companies which had previously been satisfied with a simple com- 
parison between their current directory and their previous issue found 
that this method of measuring results was inadequate and inaccurate 
when they became familiar with our proven standards. 


Let us ask you just one question. 





Does your company use the “old fashioned’? method? 





Our standards of measurement have been established on the basis 
of the records we have compiled in the course of publishing* telephone 
directories for more than 4,000 Independent Telephone Exchanges. 
Among other things our standards will show you how much directory 
revenue you should receive per station, per business account, and per 
advertiser. And how many advertisers you should have per 100 business 
accounts. ? 


These proven standards, when applied to your current 





directory will indicate whether or not you are receiving max- 





imum revenue from it. And if not, just how much more net 





profit you should expect. 





Send us a copy of your current telephone directory. Without any | 
cost or obligation we will make a comprehensive study of it for you. 


Do it now. You have much to gain and nothing to lose. | 


— 


* Our directory publishing service GENERAL T 7 Fr 


includes the sale of ali advertising, e 










NE,DIRECTORY COMPANY 





compilation, printing and prepa- Nation-wide ] : pephone Directories , 
ration of directories for delivery. 185 North Wabash Avenue 4 Pine Avenve 

We now serve Independent Tele- ‘ Chicago, me SB long —. California 

phone Companies in 28 states Telephone STate 2-547@ ‘Telep one 6-722] 

: 1415 AvenueM © *N. 108 Washington 
across the nation. May we serve Lubbock, Texas Spokane, Washington 
you? Telephone 2-6330 Telephone MAdison 8644 | 

| 
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In the Nation's Capital 





Why is the Telephone Industry 
Being Put on a Starvation Diet? 


By FRANCIS X. WELCH 
TELEPHONY'S Washington Editor 


| “As creeping ivy clings to wood or A forthright discussion of how reactionary regulatory standards, 
stone, tied to past performance and ignoring inflationary realities of 
: 's the present and future, could undermine the safe capital struc- 
From Progress of Error, ~e ° 
Cowper (1790). ture, efficient service standards, and eventually, even the eco- 
nomic foundation of the best telephone system in the world. 
Ries was not built in a day. And 


And hides the ruin that it feeds upon.” 


it did not fall in a day. Both the 
) building up and the tearing down’ pansion. Every report, for almost 
took a good deal of work, and plan- every company in the country, shows 
ning, and time. Strangely enough, in constant or rapid growth in miles of 
the telephone business today we see line, stations connected, dollars invested. 
certain phases of both processes going 

on at the same time. 


companies and other utilities are flash- 
ing danger signals. Here are the facts 

merely some statistics about finan- 
cial performance of the utility stocks, 
But there are other factors showing compared with nonregulated industry 





growth, too—operating expenses, in- stocks, over the past 10 years: 
As far as physical plant is con- cluding payrolls and taxes. And there 
cerned, the telephone industry is con- are some little telltale indications which — 
. . nerease 
sis > breaking ‘ ‘ds - ex- s » P P “COW le > : “se 
sistently breaking all records for ex show that financial growth of telephone Stasis Wales Since 1940 
Industrial (830—Dow-Jones) ..125 
Gas and Electric Utilities..... 30 
TOIPNONS BCOCKE ...cccccccss 5 
Texas Co-op Gets $543,000 Loan Dividend Paid Per Share 
All ti ¢ REA Industrials (30—Dow-Jones) ..125 
ocation trom Gas and Electric Utilities .... 10 
The Rural Electrification Administration approved one telephone loan Telephone .......+.eeeeeeee. : 
allocation during the week of Feb. 4 to 8 parnng Fer Shere 
7, & . P Industrial (80—Dow-Jones) ..175 
During the week REA also approved a loan contract with the Planters Gas and Electric Utilities..... 15 
Rural Telephone Cooperative at Millen, Ga., in the amount of $420,000 Felephone .........seeeceess 10 
which is $229,000 less than was allocated. Due to a change in the Small 
operating area and a reduction in the number of proposed subscribers, ee ere 0 the market — 
$229,000 of the original allocation will not be used at present. of these investments, which represents 
5 the free and independent judgment of 
| oo * * 


the marketplace, shows a correspond- 
XIT Rural Telephone Cooperative, Dalhart, Tex., on Feb. 6 was allo- ing increase of more than 100 per cent 
cated $543,000. The funds will be used to improve and extend telephone for the 


nonregulated industries, as 
service in rural areas of Dallam and Hartley counties. 


compared with less than 10 per cent 

As a nucleus, the cooperative has already acquired the telephone prop- increase in the 
erties of the Texline Telephone Co., consisting of five miles of line 
furnishing dial service to 143 subscribers. The borrower plans to build 
654 miles of new line, improve the existing line, enlarge the central office 
at Texline, install a new central office near Dalhart, and add 440 new 
subscribers. There will be service without toll charge between the Dalhart 


value of telephone 
stocks over the past decade. The same 
high rate of increase is shown in the 
value of new homes and farms. 


What is the matter with the utili- 


. : : ties? Why are they dragging so far 
exchange of the new telephone cooperative, and the city of Dalhart which behind “s = Ob BE yg 
i fi ‘ . shind the parade? viously, their 
is the center of interest for the community, the REA states. segs 1 ind ier 

. e ‘ . . yosition as regulated industry is not 
When the improvements and extension made possible with the REA I ; ; 
‘ ; = Q . helping them keep pace with other 
loan are completed, the system will be operating 659 miles of line fur- : ae 
a ; . . ‘ economic forces. The demand for their 
nishing 583 subscribers with modern dial service. 


. . service is higher than ever, and shows 
The co-op took its name from the brand of a large ranch that formerly 











a . é no signs of abating. But, for some 
b included the co-op service area. Farms and ranches now in the area : 
= : . reason—very well-known or widely be- 
average over 2,500 acres. Because of their large-scale operations, and ies : 4 
: . »ved among investors—the earnings 
their remoteness, the people need telephone service badly and have agreed lieved among petrtaes . & 
to pay rates in line with the high average cost per station, according prospects of utilities are poor, com 
to REA pared with other fields where one can 
invest his money (homes, farms, in- 
dustrials). Those who have long-term 
FEBRUARY 23, 1952 13 
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holdings in utility shares have already 
suffered a 50 per cent loss of income 
(as compared with the 
power of income from dollars invested 


purchasing 


in 1940). In other words, utility 
stockholders are getting little or no 
more dollar dividends today than they 
got in 1940. Meanwhile, the dollar’s 
purchasing value has dropped about 
half. 

No other free economic agent has 
been asked to take such a sacrifice. 
Nonregulated industry gets more earn- 
ings. Labor gets more wages. The 
government gets more taxes. But the 
utility investor is expected not only to 
be content with the same number of 
dollars earned on his stocks as he re- 
ceived in 1940, but he is also expected 
to invest more of his earnings under 
the same restrictive conditions in order 
to finance expanding utility plant. 

No wonder utilities have had to go 
into debt (through bond issues and 
debentures) in order to raise the 
money which might otherwise come 
from the sale of stocks. They have 
sold a lot of stock, too. But the ratio 
of debt to stock is higher. Nonregu- 
lated industry has increased its equity 
position (per share) almost 100 per 
cent, as compared with the increase of 
about five per cent in the book equity 
per share of American Telephone & 
Telegraph Co. 

Of course, the utilities are not 
expected to be sensational financial 
performers during periods of higher 
business volume, as compared with 
nonregulated business. By way of com- 
pensation, they are supposed to give a 
better account of themselves (than 
nonregulated industry) during a period 
of diminishing business volume. That 
“stabilization factor” is what once rec- 
ommended utility investment to the 
cautious investor such as_ insurance 
companies and other institutions. But 
there is such a thing as carrying con- 
servatism too far. This is especially 
true in a period when no one can see 
the end of an inflationary trend, when 
everyone knows that the purchasing 
power of the dollar will never be 
restored to its prewar level. If general 
business were to drop off today, it 
would still be absurd to argue that 
utility companies are now in relatively 
as good an earning position as they 
were in 1940! 


Regulation or Strangulation? 
Restrictive regulation is obviously 
the main depressing factor on utility 
earnings. To a certain extent it should 
be! It is part of the function of regu- 
lation to check public utilities from 
taking advantage of their quasi monop- 
olistic position by collecting as much 
money for their services as the traffic 
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line service. 


and central office equipment. 


authorizations is for eight months. 





First REA-Financed Radio-Telephone 
System Approved by FCC 


Application for the first rural subscriber radio-telephone system to be 
constructed with government funds made available through the Rural 
Electrification Administration was granted on Feb. 13 by the Federal 
Communications Commission to the Fredericksburg & Wilderness Tele- 
phone Co., Inc., whose headquarters are in Chancellor, Va. 


The company was authorized to construct two Class 2 experimental 
fixed stations in the vicinity of Alsop and Five Mile Forks, Va., to provide 
communication service with subscriber dialing for a group of persons 
in the Alsop area where it is not economically feasible to provide wire 
The radio-telephone facilities will be used to provide a 
single channel in each direction between a radio station at the telephone 
company’s exchange at Five Mile Forks and one in the vicinity of Alsop. 

Subscribers to be served by the radio installation will be connected 
to the Alsop radio station terminal by means of party line wire circuits. 
Initially, 10 subscribers will be served, but additional ones can be accom- 
modated. The company is permitted to charge for the rendition of this 
service in accordance with legally applicable tariffs. 

The Alsop station will operate on 157.83 megacycles, while the Five 
Mile Forks station will utilize 152.57 megacycles, both conditionally. The 
estimated cost of establishing the two radio installations is $4,500. In 
addition, the company plans to expend additional funds on its wire line 


Waiver of commission rules was granted to operate these stations 
during the normal rendition of service without a licensed radio operator 
on duty and in charge of the transmitter. Quarterly operational reports 
must be furnished the commission. 


The term of these experimental 





will bear, or any more money than 
will provide a “reasonable” return on 
the investment. 

But what is happening here seems 
to be going below the investor’s idea 
of a reasonable return. It amounts to 
an economic drag on utility earnings 
which is crippling their competitive 
position in the open money market. 
Could it be that some regulatory com- 
missions are yielding to the temptation 
to “pass the buck” to the appellate 


courts, rather than approve rate 
increase which might be more eco- 
nomically justifiable than _ politically 


popular? Such a development could 
bring on a collapse of state commis- 
sion regulation, if the general infla- 
tionary spiral of the national economy 
keeps going. 

The main trouble seems to be the 
backward-looking regulatory standards 
sometimes used in judging the utility 
rate of return. A recent example was 
the Illinois Bell Telephone Co. case 
(denying a rate increase) where the 
company’s earnings for the future 
were frankly keyed to what was found 
to be the bare percentage cost of 
capital raised in the past! Public 
utilities are expected to do an expand- 
ing business in 1952, on an income 
basis of 1940, which in turn was re- 
lated to the original cost of plant built 
(on the average) years before that— 
less depreciation yet! 





What other line of business today is 
expected to operate on such backward- 
looking pricing principles? What other 
line of business could possibly stand it 
very long? Yet the regulatory prophets 
of the “cult of cost” persist, without 
compromise, in clinging to impoverish- 
ing rate structures and obsolete cost- 
of-plant standards. Their position 
would seem to qualify, today, for the 
same criticism which the U. S. Su- 
preme Court once addressed, many 
years ago, to the use of reproduction- 
cost valuation, when the court pointed 
out the untrustworthiness of “estimates 
which are at war with 
realities.” 

Not long ago a very large and im- 
portant institution in the East sold its 
holdings in an electric utility company 
in the Middle West, because of low 
return and because of restrictive regu- 
latory standards, such as those fol- 
lowed in the recent Illinois Bell de- 
cision. This course was taken not 
merely because utility shares are gen- 
erally less attractive than industrials 
during an inflationary period. (That is 
not a controlling factor in an otherwise 
conservative investment from the long 
range view of the institutional inves- 
tor.) But the facts here were that 
the electric utility’s earnings were go- 
ing down, with little prospects of fu- 
ture rate relief, in Illinois. It was 

(Please turn to page 34) 
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E CONTINUE to hear com- 
plaints of individuals making 
unauthorized extended area 
calls from various PBX systems. In 
these cases, a group of trunks connect 
the PBX to a main exchange with un- 
limited service into the first zone. 
Second and third and other zone 
calls carry an additional charge. We 
were recently advised that on a par- 
ticularly large PBX these unauthorized 
calls amount to over a thousand dol- 
lars a month. 
Perhaps automatic toll ticketing of 
some type will ultimately provide a 
satisfactory answer to this problem. 


Someone has said that experience is 
a dead loss unless sold for more than 
it cost. 

eee 


It is claimed that millions of Ameri- 
cans use their telephones today more 
than they do their knives and forks. 


There’s almost a mile of Bell System 
wire for every inhabitant of the United 
States and, on an average day, tele- 
phone users make some 6 million toll 
and long distance calls and about 133 
million local calls. 

There are now about 44 million con- 
nectable telephones in this country. 


A high velocity air filter of new de- 
sign should prove of interest to the 
communications industry. 

This filter is designed to operate at 
300 to 500 fpm with minimum resist- 
ance and constant high efficiency. Its 
core is of the viscous type and is con- 
structed of horizontal layers of gal- 
vanized wire mesh arranged to assure 
a large filter area with no appreciable 
pressure drop. 

The unit has no direct opening in 
the media, reportedly providing peak 
efficiency, large dust holding capacity 
and uniform loading. The air flows 
into divided channels baffled by the 
filter wall. The filter’s edges are 
hemmed, a safety feature that provides 
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smooth surfaces, permits easy handling 
and servicing and reduces the possi- 


bility of cuts and scratches. Easily 
cleaned, the unit is provided with drain 
slots to hasten drying. 


Only recently the writer started to 
enjoy his first toll credit card. On a 
vacation trip to Florida, we had occa- 
sion to use this new card several times 
and it proved to be a real convenience. 
Two calls were made to the west coast 
from Independent exchanges without 
difficulty. 

eee 


It has been said that the man who 
graduates today, and stops learning 
tomorrow, is uneducated the day after. 


Because of the copper shortage, many 
appear to be of the opinion that we 
will soon be using aluminum conductors 
in our exchange distribution cables. 

While we readily admit that this may 
be possible, we do contend that it pre- 
sents many problems. In the first 
place, aluminum conductors will be 
more difficult to splice than copper. 
Then, too, copper conductors are used 
in load coils which, because of the dis- 
similar metal, would present some diffi- 
culties if spliced to aluminum. 

Aluminum conductors would have to 
be considerably larger than copper in 
order to provide equivalent transmis- 
sion which would probably 
cable sizes materially. 


increase 


Introduction of aluminum would alter 
our entire transmission scheme and un- 
doubtedly complicate things in general. 
The Germans, during the late war, at- 
tempted to use aluminum as telephone 
cable conductors without marked suc- 
cess. 

eee 


Threaded nails, somewhat similar in 
design to a drive screw, are being ex- 
tensively used at the present time in 
building construction in preference to 
the plain shank variety. 

It is claimed that, if properly 





threaded nails are used, the unsheathed 
framing of a building can offer a lateral 
thrust resistance four to six times 
greater than that for regular nailed 
construction. 

It is further claimed that frame 
joints may possibly be even stronger 
than the framing lumber. The flooring 
and stair treads can be laid more easily 
and more quickly. They will not come 
loose or squeak or spring under normal 
conditions, and will cost slightly less to 
install because of savings in the cost of 
threaded-shank nails as compared to 
that of cut flooring nails. Creep and 
popping of nails which fasten millwork, 
siding, shingles, and underflooring can 
be prevented. 

Because of the increased holding 
power of properly threaded nails, fewer 
may be used under certain conditions 
without detrimental effect. 


Groucho Marx says: “We owe a 
great deal to the government. The 
question is, how are we ever going to 


get the money to pay for it? 


A time delay feature is being built 
as an integral part of a relay of new 
design. The timing is factory-adjusted 
from 2 to 15 seconds. The entire as- 
sembly is enclosed in an environment of 
dry nitrogen. 


It is claimed that only about half of 
the workers in this country enjoy their 
jobs. It is our opinion that the per 
centage is greater than this in the 
telephone industry. 


We are always fascinated by the 
bright red public telephone booths now 
in service around New York City and 
Philadelphia. There is little doubt that 
this color attracts considerable atten 
tion with the result that the telephone 
booth can be located at quite a distance. 
The joker, of course, is that after you 
have located it you will probably find 
it occupied. 
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Our Job Today 


—and Planning for the Job Ahead 


By E. H. WASSON* 





[EDITOR’S NOTE: This address was 
given by Mr. Wasson at the recently 
held convention of Minnesota Telephone 
Association. } 

INCE we are among friends, I’m 

going to speak freely. I don’t 

think what I have to say will be 
at all new to you, and yet, if these 
brief remarks serve to turn our con- 
sideration from the day-to-day tasks of 
carrying on the business to some of the 
broader problems associated with the 
today,” they will 
plished their purpose. 


“job have accom- 

As owners and managers in an in- 
dustry providing vital facilities for the 
community and for the nation, we all 
recognize our responsibility for public 
service—a public servant, if you please. 
Most of us have carried this responsi- 
bility for a long time, but do we fully 
recognize that today we are carrying it 
in a very different economic and politi- 
cal atmposphere from that which pre- 
vailed when we first came into the 
business? 

Today, we are being asked to pro- 
vide good telephone service to ever in- 
creasing numbers of people. We are 
being asked to provide more complex 
communication services to a nation try- 
ing to make 
resist 


itself strong enough to 
aggression. However, we are 
trying to do these things in the face 
of a inflation that is 


relentlessly increasing the cost of pro- 


rising tide of 


viding service faster than we can ob- 
tain rate relief to offset it. We are 
trying to provide this service in spite 
of mounting material shortages and 
restrictions reminiscent of the war 
years. And most significant of all, in 
my opinion, we are being asked to op- 
erate this industry in an atmosphere of 
the same suspicion and distrust with 
which all private enterprise is regarded 
by some fuzzy-minded elements in this 
country. 

It is the recognition of this change 
of atmosphere and the reflection of it 
in our plans and programs that I feel 
constitutes the first and most important 


approach to the “job today,” and I 
“Wasson is vice president and Minnesota genera 
manager of Northwestern Bell Telephone CC 
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should like to 
thought that 


express the further 
these are not problems 
that can be solved by technology, as 
in the case of so many of our problems 
in the past. The obtaining of proper 
rates, the developing of confidence in 
our ability to run this business better 
and cheaper than anybody else—these 
are matters of the way people feel 
about us, of our reputation and stand- 
ing in our communities. They depend 
on, and are conditioned by, how much 
people know about us and our problems, 
and how we behave ourselves as citi- 
zens in our communities. 


But that is just public relations, you 


say—we have been working at that 
right along. That is probably true 


enough, but my suggestion is that we 
must all work at it much harder, much 
more aggressively if we are to counter- 
act effectively adverse 
political influences. 


economic and 


Take the matter of obtaining ade- 
quate rates, for example. I don’t need 
to describe to you the effect of infla- 
tion on the telephone business. But 
think about the average citizen for a 
minute. His economic background is 
conditioned by a lot of business expe- 
riences and ideas that have little or no 
application in the telephone field. He 
is accustomed to thinking of business 
as the process of making something 
and then selling it for a profit. If costs 
go up, he simply raises his price. If 
goods accumulate on the shelves, he 
marks them down and clears his in- 
ventory. He makes his profit by turn- 
ing over his capital 
year. 


several times a 
With this kind of background it is 
certainly understandable that the av- 
erage person views an increase in tele- 
phone rates with a questioning eye. 
He knows that the industry is gaining 
telephones at a record-breaking pace, 
and that long circuits are 
crowded. He can hardly pick up the 
newspaper without reading about some 
telephone expansion project involving a 
big’ investment. 
because we 
peatedly. He 


distance 


He knows these things 
related them re- 
knows we are 


have 
having 
growing pains because he can’t get all 
the service he wants. 


His natural conclusion is that we 
must be making a lot of money. Have 
we been equally aggressive in outlining 
some of the basic principles of the tele- 
phone business that affect our ability 
to serve him: That as publicly regu- 
lated utilities we can not and should 
not charge high enough rates to pro- 
vide the money to finance expansion; 
that, in fact, rates paid by customers, 
at best, cover only operating costs with 
a sufficient margin for return with 
which to attract investors. If this busi- 
ness is to survive the effects of in- 
flation, the average person must be 
made to understand these principles. 

Bell System folks have done a lot of 
preaching on the theme that rates must 
be high enough to provide a return suf- 
ficiently attractive to induce the public 
to invest its savings in our enterprise. 
We have said it in our national adver- 
tising, in magazines, and on the radio. 
We have incorporated this theme in our 
testimony before regulatory commis- 
sions. We have used it in thousands 
of rate interviews with the public, and, 
of course, we have talked it unceas- 
ingly to employes. In fact, we have 
stressed it so much that once in a while 
we hear a little grumbling to the effect 
that, after all, you can’t cram a col- 
lege course in corporation finance down 
people’s throats. 

This may or may not be true, but 
we are so impressed with the vital need 
for vigorously selling this idea that not 
once but a number of times we have 
taken chief operators, local managers, 
wire chiefs and crew foremen through 
a simple course in the fundamentals of 
stocks and bonds, debt ratios, the need 
for adequate earnings, and other re- 
lated information. 
have 


These people must 
comprehended some of this 
material because they have used it suc- 
cessfully in rate interviews with busi- 
nessmen and women in their communi- 
ties. This could very well account for 
the fact that, in four rate proceedings 
here in Minnesota since 1946, we have 
encountered little or no opposition from 
our customers toward paying more for 
their telephone service. 

Now, if the telephone business were 
a static enterprise with little or no 
prospects for future growth, there 
would be no immediate need to empha- 
size the necessity for attracting new 
capital. But the telephone business is 
dynamic, still growing, in spite of rec- 
ord-breaking gains since the end of 
World War II. There is an old saying 

the most constant thing in the tele- 
phone business is change. The depend- 
ence of Americans on good telephone 
service has become a part of our basic 
way of living, and there is every indi- 
cation that, for the years immediately 
ahead, the demand for telephone serv- 
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ice and its by-products will continue 
to grow. 

Let me cite our own situation in Min- 
nesota as an example. We have spent 
well over 100 million dollars for expan- 
sion and improvement in the last six 
years, and yet we still have nearly 
13,000 people waiting for telephone 
service in this state. Furthermore, in 
our recent rate hearings we told the 
Railroad and Warehouse Commission 
that we expect to have to spend around 
80 million dollars more in the next few 
years. Since this outlook is fairly typi- 
cal of the situation among the Bell 
companies around the country, we 
would certainly be deficient in judg- 
ment if we failed to utilize every means 
and every opportunity to strengthen 
the acceptability of telephone securities 
with the investing public by attempting 
to secure a fair return on money in- 
vested in the business. 


While these efforts to secure proper 
rates are arduous and time-consuming, 
and I’m sure that is true for the com- 
missioners, too, I cannot emphasize too 
strongly the very great need for and 
benefit to be derived from aggressively 
seeking proper rates. Every such pro- 
ceeding that you undertake strength- 
ens your position in the communities 
you serve and provides a splendid op- 
portunity to convey a tremendous 
amount of information to your cus- 
tomers. We are quite sure this is so 
because we have recently tested the 
effect of rate interviews on customer 
attitude, and you might be interested 
to hear how it was done. 


Last December, we engaged an out- 
side agency to check a representative 
number of our customers in Minneapo- 
lis, Rochester and St. Cloud that had 
been interviewed by our people and 
given an explanation of our need for 
better rates. At the same time, a simi- 
lar group of persons in these same 
towns who had not been interviewed 
was also checked. The study showed 
clearly that the attitude of the folks 
interviewed toward the company and 
their appreciation of the value of tele- 
phone service in relation to its cost was 
appreciably better than the attitude 
of the group who had not been inter- 
viewed. 

In summary of our feeling on this 
matter of getting better rates, it is our 
view that, just so long as these infla- 
tionary factors continue along their 
present lines, all of us in the telephone 
industry are going to have to keep 
asking for better rates. 

I have been using this matter of se- 
curing adequate rates as an illustra- 
tion of the need for carrying on good 
informative work with the public and 
with our employes. There 
current problem that 
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is another 
needs just as 


vigorous treatment and that is the sub- 
ject of rural telephone development. 
There has been so much written on this 
subject that is confusing and even mis- 
leading that a positive and factual 
statement of the very real progress 
made in this field should certainly be 
a part of our planning for the “job 
today.” 

To illustrate my point, let me read 
you a quotation from an article ap- 
pearing recently in one of the Twin 
City papers based on an REA release 
from Washingtoin: 


“Less than 60 per cent of Minnesota 
farms have as yet any telephone serv- 
ice at all, and many are served by ob- 
solete instruments and lines operated 
by little co-ops with wires that wander 
from trees to fence posts, with voice 
volume weakened by the country cus- 
tom of listening in. Although many 
thousands of farmers all over the na- 
tion are deciding that they have been 
living incommunicado long enough and 
that they will avail themselves of fed- 
eral REA loans to get into telephone 
communication with the rest of the 
world, shortages of equipment and ma- 
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terials have slowed down the process. 


The proportion of Minnesota farms 
now having central station electric 
service runs much higher than those 


served by telephones, as it does in the 
nation.” 

I think you will agree that the casual 
reader glancing over this kind of stuff 
would probably conclude that the pri- 
vately owned telephone industry hasn’t 
done much about getting more tele- 
phones on farms and that it probably is 
a good thing that the government is 
ready to come to the rescue. Now, you 
and I know that actually a great deal 
has been done to give telephone service 
to the farmer here in Minnesota, but 
because repeated and persistent public- 
ity to the contrary has been circulated, 
it behooves us to tell the truth, in as 
positive and direct a way as we know 
how and as often as we can. 

Our response to the REA story I 
quoted from a minute ago was to re- 
lease a statewide news story pointing 
out the true situation. We said that in 
Minnesota today, in the territory served 











. And as | was saying, besides cll the benefits you get from working for the telephone 
company, you also learn to secure your future."' 


17 























by the Northwestern company, nine out 
of 10 establishments in rural areas 
have telephones and that this compares 
very favorably with development in 
most cities. We showed further that 
Bell telephones in the Minnesota rural 
area increased 45 per cent over 1946. 
Today, nearly 63 per cent of our rural 
lines have 8 or fewer parties, as com- 
pared with 37 per cent in 1946. Nearly 
85 per cent of our rural telephones 
now are common-battery, as compared 
to 59 per cent in 1946. Other improve- 
ments include the virtual elimination 
of grounded lines, and the introduction 
of semi-selective or divided ringing on 
a substantial number of rural lines. 

These are the facts about what we 
are doing in rural telephone develop- 
ment today and I am sure that you 
people are also working in the same 
direction. My suggestion is that we 
must not only work at the rural job, 
but we ought to let people know that 
we are working at it. There is consider- 
able interest among newspaper people 
in this subject, and good publicity us- 
ually results if we keep in close touch 
with newspaper editors about local 
rural projects of interest. I know that 
you people, as well as we, keep in regu- 
lar contact with county agents and 
with the 4-H club activity. It is also 
helpful to offer full assistance to the 
service station companies that switch 
through our exchanges. By doing this 
rural job well, and at the same time 
telling the public about it, we are also 
accomplishing another long-range ob- 
jective: Our industry will be proving 
that private enterprise can function 
effectively and without drain on the 
taxpayer. 

Now, I would like to take a minute 
to mention another activity that seems 
to be quite important at this time and 
will continue to play a large part in the 
“job today,” and that is the industry’s 
contribution to the nation’s defense ef- 
fort. The part played by the telephone 
industry in the last war is too well 
known to require recounting here, but 
our contribution was tremendous and 
it is only to be expected that heavy 
responsibilities are being thrust on all 
of us in the present remobilization pro- 
gram. 

All segments of the industry have 
been called upon to provide special 
communications services in building up 
the aircraft warning networks and 
meeting filter center communication re- 
quirements. Large armament contracts 
are increasing industrial communication 
facilities, and the volume of long dis- 
tance calling is up substantially beyond 
even the peak of World War II levels. 
You and I know that we can meet this 
challenge again for the future as we 
have in the past. But it seems most 
important that the public also under- 
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in your government. 


Department of Commerce 
Department of Interior 
Department of Labor 
Department of Justice 
Department of State 





Road to Ruin 


The official records of the United States Treasury and Budget Reports 
reveal an astounding increase in federal government non-defense spend- 
ing over a period of 10 years which, if continued, will surely involve the 
whole nation in the ruin which its squandering invites. 

Here are the round figures for the years 1940 and 1950. 
they make you mad, talk or write to your congressman. He’s your voice 


Annual Report of Budget 
Secretary of Treasury Report 
1940 1950 
$ 36,900,000 $863,000,000 
210,700,000 568,500,000 
29,000,000 257,000,000 
49,000,000 131,000,000 
24,000,000 361,000,000 


Should 





—From Public Service Magazine 











stand what a national asset they have 
in their present communications system. 


Speaking before a conference of Bell 
and Independent telephone men and 
United States Air Force officers, Brig. 
Gen. Jacob Smart, Vice Commander, 
Eastern Air Defense Force, said: 

“Telephone people provide a _ service 
which is as vital to the air defense of 


the North American continent as are 
our guns and aircraft.” 


Charles E. Wilson, director, Office of 
Defense Mobilization, also commented 
recently on the importance of an effi- 
cient communications system. In a 
speech in May, 1951, at a meeting of 
stockholders of American Telephone & 
Telegraph Co., he said: 


“It is good for our armaments pro- 
duction program that the Bell System 
has built the biggest and the best tele- 
phone system in the world. For in this 
fast-moving, complex, mechanical age 
we need quick communications. They 
are especially valuable in this emer- 
gency period of preparation. The tele- 
phone breaks down all barriers of time 
and distance in getting the job done. 


“It has been estimated that in the 
last war it took 12,000 telephone calls 
to make a bomber. It probably would 
take more than that now, because the 
bombers are bigger, more complex. 
Think how unwieldy the production 
job would be without the telephone! I 
have no doubt that one of the main 
reasons we can out-produce any other 
country in the world is because we have 
the best and most extensive telephone 
service in the world.” 


The military have confidence in our 
industry because of their past experi- 
ence with us. This same feeling of con- 
fidence in the ability of private enter- 
prise to meet the most exacting defense 
requirements should be developed with 
the public also. 

We are trying to work along these 
lines in our national advertising by 
telling as much about our part in pro- 


viding defense communications as is 
consistent with security considerations. 
Unfortunately, some of the most inter- 
esting developments cannot be told. All 
the Bell companies have set up within 
their organizations special people to 
work with military and civilian defense 
officials to expedite the prompt han- 
dling of their communication require- 
ments. 

Here in Minnesota, working with 
Col. E. B. Miller, director of civil 
defense, we have prepared a special 
20-minute film called “Modern Minute 
Men” which explains in dramatic form 
how an air raid warning alert will be 
relayed to warn cities in the path of 
an impending air attack. This film 
will be sponsored by civil defense au- 
thorities and shown in as many Minne- 
sota communities as possible. Our esti- 
mate is that it will be seen by one-half 
million Minnesota people within the 
next six months. 

I mention these specific activities only 
to illustrate the importance that we 
place upon letting the public know, not 
only that the present nation-wide com- 
munications network is a great national 
asset, but that they may feel safe in 
leaving it in private operation with 
confidence that any future requirements 
will be met. 

Earlier in my remarks I tried to 
point out that political and economic 
events of the past several years have 
forced a change in the atmosphere in 
which we are trying to carry on our 
business, and that any approach to 
the “job today” should be based on 
seeking public understanding and sym- 
pathy with our problems and objectives. 
Public opinion in the long run can mean 
the difference between success and fail- 
ure, no matter what business we are 
in, and I would like to suggest to you 
(Please turn to page 39) 
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- complete and completely dependable! fe 





the HOLTZER-CABOT | 


line of 


RINGING EQUIPMENT 


Holtzer-Cabot builds a complete line 


























of telephone ringing equipment designed 


to meet customer requirements. 





This greatly simplifies the problems 
of individual telephone exchange man- 
agers and telephone equipment manufac- 
turers when new telephone ringing equip- 
ment is considered. 

Holtzer-Cabot’s line of interrupters, 
ringing frequency motor generator sets, 
motors, dynamotors, transformers, rotary 


converters and tone machines will meet 





any specific ringing requirement. This 
equipment can be operated with any 
standard voltage, AC or DC, or may be 


operated from odd frequencies, such as 





50 cycles. 


Whatever your particular ringing 





problem may be, Holtzer-Cabot has the 


type of equipment you require. 


DIVISION OF NATIONAL PNEUMATIC CO... INC, 


BOSTON 19, MASSACHUSETTS 


OFFICES IN NEW YORK, PHILADELPHIA and CHICAGO 
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Gophers Hold Annual Conclave 





J. C. Crowley To Retire From 
Minnesota Association Post 


By R. C. RENO 


vention of the Minnesota Tele- 

phone Association — almost 500 
strong—paid J. C. Crowley Jr., vet- 
eran secretary-treasurer of the organi- 
zation, well-deserved tribute for his 30 
years of service to the association when 
he announced that he would retire as 
the executive officer of the association 
later this year. 


D) verion of to the annual con- 


The convention was held in St. Paul 
on Feb. 5, 6 and 7. 

Crowley, who has been active in the 
telephone business for more than 60 
years—both in Minnesota and the na- 
tion—has been the guiding spirit in 
the Minnesota association’s growth and 
progress. Today the association, which 
was in its formative stages when he 
took over, ranks as one of the largest 
and most influential state associations 
in the industry. 

The directors of the association, at 
the convention, appointed Keith W. 
Vogt, Lincoln, Neb., chief accountant 
of the Nebraska Railway Commission, 
to succeed Crowley when he retires, 
which is expected to be some time 
within the next six months or so. At 
that time, Crowley will go on a con- 
sulting basis with the association. 


Vogt has been chief accountant for 
the Nebraska commission for five years. 
Prior to that time he was in the audit- 
ing divisions of Burroughs Adding Ma- 
chine Co.; Northwestern Mutual Life 
Insurance Co., and Bank of America at 
San Francisco, Cal. 


The staff of TELEPHONY would like 
to take this opportunity to congratu- 
late Jack Crowley for his long and 
faithful service to our industry. In 
many of our activities to protect and 
further the welfare of the industry, we 
have called upon Jack for information 
and help on many occasions and he has 
never spared time or effort to “give 
us a hand.” This has been especially 
true in our so-called “Small Company 
Assistance Campaign” (which, by the 
way, was inaugurated at the 1944 Min- 
nesota convention), for the welfare of 
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Veteran secretary-treasurer to leave position shortly, after 

serving association 30 years and industry 60 years. To be suc- 

ceeded by Keith W. Vogt, chief accountant of Nebraska 
commission. 


the smaller companies has always been 
“close to Jack’s heart.” 

Before we get into the report of the 
Minnesota convention, we would like to 
say to Jack — “Congratulations, and 
thanks, for a job well done.” 

The convention was opened by Pres- 
ident Elnathan C. Gates, Minneapolis. 





Officers and directors of the Minnesota Telephone Association. 
DWELLE, Lake City; J. C. CROWLEY JR.; P. M. FERGUSON, Mankato; ELNATHAN GATES, Minne- 


apolis; IRVING TODD, Hastings; JAMES P. KEANE, Pine Island. 


poses to constantly maintain an accu- 
rate plant in service record. 

“To apply to the commission for 
increases in rates to give a fair return 
on the valuation as established for the 
present plant. 

“This might be called an interim rate 
to be accompanied by a provisional rate 
based upon the estimated operating 


Seated, left to right: G. M. 


Standing, left to right: F. C. 


MARVIN, Zumbrota; ELDON ECKLES, Blue Earth; WARREN B. CLAY, Hutchinson; CARL M. OSTBY, 
Erskine; H. E. CLAYTON, Glencoe; H. R. BOLLINGER, Waconia; CHARLES CASHEL, Worthington; 


VIES MARTINSEN, Grand Meadow; H. 


In his address, he stated that the tele- 
phone industry has made tremendous 
progress, especially since World War 
II. However, he said today all tele- 
phone companies are faced with a 
challenge from the public for further 
expansion of their plants and moderni- 
zation of service. He continued: 


“With present day costs of labor and 
materials, outside financing is an abso- 
lute necessity for most companies, as 
modern telephone plants are in the big 
money category. 

“In order to obtain outside financing 
in most cases the following procedure 
is necessary: 

“To establish a valuation of the pres- 
ent plant for an interim rate base and 
use the unit costs for retirement pur- 


JAMES BOYD, Alexandria; A. L. 


ERICSON, Hector. 


costs and a return upon the improved 
plant when completed. 

“This procedure is meeting with fa- 
vor among commissions and financing 
institutions. Make no mistake, the in- 
terim rate must be substantial as the 
financing companies will demand a rea- 
sonable present earnings record plus 
the potential earnings factor.” 


Emphasizing the importance of serv- 
ice improvements, Gates said: 


“Service is the direct factor govern- 


ing the success of every telephone 
company. Service also determines our 
public relations—either good or bad. 


Our first job is to educate our em- 
ployes as to their duties to the com- 
pany and to the public we serve. Every 
employe of the company that contacts 
our subscribers, either in person or 


TELEPHONY 














KadioKelay 


» PTM MICROWAVE 
by Federal 




















a ee 


PTM GIVES TELEPHONE COMPANIES 


reliable, high-quality, low-cost toll circuits— 
without costly line construction and maintenance 


Federal’s system provides for inter-exchange trunk- 
ing, extended area service, broadcast relay, facsimile, 
teletype and other facilities—simultaneously 





HIGH POINTS of 
PTM 


. . by telephone operating companies! That’s why the 


ROVED-IN 
re can rely on Federal Pulse-Time Modulation Microwave 
—the modern system developed by the world-wide International 
Telephone and Telegraph Corporation, pioneer in microwave tech- 
niques. Tens of thousands of channel-miles of PTM have been in- 
stalled in 15 countries by IT&T associates. 


Federal PTM~— first system to serve special requirements of the 
telephone industry — is the efficient, dependable, stormproof way to 
acquire extra circuits over any terrain or natural barrier... and is 
more economical than land lines even in cases where only a few cir- 
cuits are required. For details, write to Telephone Sales Department. 





PERFORMANCE 


@ Unaffected by fog, rain, snow, 
ice, static or magnetic storm. 

@ High signal-to-noise ratio 

@ Outstanding for high quality of 
voice and other transmission. 

@ No inter-channel crosstalk due 
to non-linearity of common ele- 
ments. 

@ Energy beamed by non-critical, 
directive parabolic reflectors. 

@ High power allows large fading 
margin. 

@ 99.22% reliability achieved 
without RF stand-by. 





“Federal Microwave—The System Backed by 20 Years of Experience” 





Federal Telephone and Radio Corporation 








SD, 
FEDERAL TELECOMMUNICATION LABORA- 
TORIES, Nutley, N.J,.... aunit of 100 KINGSLAND ROAD CLIFTON, NEW JERSEY 
IT&T’s world-wide nega In Canada: Federal Electric Manufacturing Company, Ltd., Montreal, P. Q. ALIFE? 
ee Export Distributors: International Standard Electric Corp., 67 Broad St., N.Y. a, 
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through the medium of the transmitter, 
is the company in the minds of the 
subscriber. We should never forget 
that we are working for an industry 
whose correct definition is ‘public serv- 
ice.’ 

“Should the much-mouthed prediction 
‘depression around the corner’ occur, 
the poor service plant will go bank- 
rupt and the good service plant will 
survive, for good service today and 
for the future is not a luxury but a 
necessity.” 


In regard to rural rates, Gates 
warned that exchanges with a large 
percentage of rural customers, with a 
high cost per station, must charge the 
farmer a rate based on the cost of the 
service, or the rates for the urban cus- 
tomer must be higher than _ those 
charged by exchanges with a small per- 
centage of rural customers. Concerning 
rural service, the president said: 


“A farm is a business establishment 
and, in the terms of the government 
for material priority, ‘a food produc- 
tion factory.’ Do not mistake the term 
farm with that of a rural resident or 
a seasonal customer. The farmer’s cost 
of production is similar to the small 
town businessman’s cost of operation, 
including income taxes. The farmer 
deducts his telephone bill from his in- 
come tax as a production expense as 
he also takes depreciation on his milk 
cows as they are classed as a food 
production factory. This depreciation 
rate averages 10 per cent to cover the 
productive life of this so-called ma- 
chine. 

“Telephone companies can and must 
provide the farmer with dependable 
communication to and from the outside 
world in the conduct of his business 
and the social life of his family, and 
provide him with a 24-hour per day 
servant to call for assistance in cases 
of emergencies, such as accidents, sick- 
ness, fire, flood and blizzards. 

“The farmer is just as dependent 
upon the community where he receives 
his telephone service as the community 
is dependent upon him. 

“We must educate the public as to 
the value of the only product we have 
for sale—service. The commission must 
be cognizant of the fact that most laws 
under which they function specify that 
they are, in the public interest, just 
as responsible to the investor in public 





J. C. CROWLEY JR. 


utilities under their jurisdiction as they 
are to the customer in establishing 
rates.” 

The story of how three small rural 
telephone companies were merged into 
a going concern was given by E. B. 
Peterson, Kerkhoven. Peterson, a for- 
mer Lutheran preacher, bought the 
company at Kerkhoven during the de- 
pression, when he found it necessary 
to supplement his income, and “took 
on” the job of rehabilitating the sys- 
tem and merging two neighboring com- 
panies with it. The company today is 
in strong financial condition and is 
giving dial and common battery man- 
ual service to more than 1,200 sub- 
scribers. The company is the K. M. P. 
Telephone Co. and has exchanges at 
Kerkhoven, Murdock, Pennock and Sun- 
burg. 

An employe group insurance plan, 
covering sickness and accident compen- 
sation, as offered by the Upper Mid- 
west Employers’ Association, was ex- 
plained by L. J. Lauterbach. 


Daniel Seitz, plant superintendent, 
York (Pa.) Telephone & Telegraph 
Co., and also author of many cable 


articles appearing in TELEPHONY, talked 
on and demonstrated “The Importance 
of Insulation in the Telephone Plant.” 








(left), long-time secretary of the Minnesota association, tells a group of 
Independents of his plans to do ‘'plenty of fishing and traveling'’ following his retirement this year. 


Seitz is a member of the Plant Com- 
mittee of the United States Independ- 
ent Telephone Association. His address 
will appear in a future of TE- 
LEPHONY. 


issue 


The part telephone service plays in 
the civil defense program was related 
by Col. E. B. Miller, Minnesota director 
of civil defense. 

Howard F. Van Zandt, Chicago, IIL., 
assistant sales manager, Kellogg 
Switchboard & Supply Co., discussed 
some of his experiences during his five 
years in Japan as a communications 
advisor on MacArthur’s staff. 

“The Japanese telephone people have 
been studying the effects of atomic and 
other bombings,” he said, “and, with 
the experience they have gained, be- 
lieve that, with the knowledge they now 
possess, they could have saved from 50 
to 75 per cent more telephone workers 
than they did.” 

Van Zandt suggested that telephone 
companies interested in profiting from 
the Japanese experience re-read an 
article he wrote for TELEPHONY titled 
“Japan’s Recovery and Telephone Serv- 
ice—Telephones and Bombs,” appearing 
in the Apr. 7, 1951, issue in which he 





summarized findings made during his 





LEFT PHOTO: R. C. RENO (second from left), editor of TELEPHONY, greets HOWARD F. VAN ZANDT, Chicago, Ill., at the Minnesota convention, 


with A. L. ERICSON (left), Hector, Minn., and K. W. MOHR, Sparta, Wis., looking on. 


RIGHT PHOTO: Discussing financing of Independent tele- 


phone companies at Minnesota convention are, left to right: E. E. PATTERSON, Chicago, lll.; T. W. MceMAHON, Chase National Bank, New York 
City; C. R. COOK, International Falls, Minn., and LYDIA M. TRIERWEILER, Northome, Minn. 
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Copper rod at one stage of being drawn into telephone 
wire at Western Electric’s Hawthorne Works, Chicago. 


AKING wire, cable, telephone and central office equipment 
M is especially important today in helping to strengthen the 
nation’s communications, its first line of defense. In addition to 
this regular job of ours, we are applying the specialized telephone 
experience gained in more than seventy years of making tele- 
phone apparatus to the production of military communications 


and electronic equipment for the Armed Forces. 


ester Ele 


westeri 
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studies of Japanese communications de- 
fense measures. 


Most difficulties in which Americans 
with the Occupation Forces became in- 
volved in their dealings with Japanese, 
he pointed out, resulted from linguistic 
misunderstandings. A few biased in- 
terpreters contributed to these troubles. 
He recommended that in the future, 
when American telephone people serve 
in Japan or other Asiatic countries, 
that they watch the reactions of the 
natives to their interpreters. “If you 
consistently have disagreeable relations 
with Asiatics, try new interpreters be- 
fore you assume that the Asiatics are 
at fault,” he advised. 


Van Zandt believes that the war with 
Japan in 1941-45 could have _ been 
averted had translations of certain key 
exchanges between the United States 
and Japanese governments been accu- 
rate and free of bias or been translated 
and delivered more promptly. He cited 
an important message sent several 
months before Pearl Harbor to prove 
his point. 

Efforts to improve efficiency in the 
Japanese telephone and telegraph sys- 
tem are being pushed, he explained, 
and two of the most interesting of the 
progressive groups are the Medical Re- 
search Institute and the Institute of 
Scientific Research. Both are agencies 
of the Ministry of Telecommunications. 

“These agencies are putting the sci- 
entific spotlight on Japan’s principal 
problem—inefficiency,” he stated, “and 
are trying to find out what should be 
done to correct this condition.” 


In closing, Van Zandt advised his 
listeners to offer whatever assistance 
they could to visitors from Japan and 
other countries. He explained that the 
problems of foreign telephone systems 
are of a type where the solution can 
often be suggested by managers of 
small and medium sized American tele- 
phone exchanges. The exchanges of 
the principal Asiatic countries are of 
relatively small size. None compare 
with New York, Philadelphia, Los An- 
geles or San Francisco. 

“In dealing with Asiatics,” Van 
Zandt advised, “it is imperative to try 
to understand their culture and _ to 
study the individuals with whom work 
is carried out thoroughly enough to 
discover their good qualities 
usually many.” 


which are 





“Excess pride and attitudes of su- 
periority are unbecoming to Americans 
and contrary to our best traditions,” 
he warned. 

T. W. McMahon Jr., assistant cash- 
ier, The Chase National Bank of the 
City of New York, discussed short-term 
construction loans for telephone compa- 
nies. In his opening remarks, he pointed 
out that the characteristics of the util- 
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KEITH W. VOGT, newly elected secre- 

tary-treasurer of the Minnesota associa- 

tion, will succeed J. C. Crowley Jr., 

when he retires early this year. Vogt 

has been chief accountant of the Ne- 

braska Railway Commission for the past 
five years. 


ity industry—high ratio of plant in- 
vestment to total revenues and regula- 
tion of earnings—are such that utility 
companies must obtain funds from out- 
side sources for any expansion beyond 
very nominal growth. Further, because 
of this same regulation of earnings, the 
ultimate financing must be of either a 
permanent or long term character. It 
is manifest that the same income dollar 
cannot pay for past expansion and, at 
the same time, provide for today’s 
rapid growth, he said. He continued: 

“While loans to utilities are for capi- 
tal purposes, and a commercial bank 
because of its very nature must be 
mindful of liquidity, the two objectives 
are not incompatible. Financing a con- 
struction program with commercial 
bank money is an intermediate step be- 
tween financing capital additions from 
earnings and from the sale of perma- 
nent securities, and it is based upon 
the assumption that bonds and _ pre- 
ferred or common stock may be sold 





more advantageously on demonstrated 
than on estimated results. 

“In connection with its loans to util- 
ity companies, Chase has used what is 
known as the standby construction 
credit. Under such a credit, the bor- 
rowing company may, by contract, avail 
itself of monies up to a _ stipulated 
amount during a construction period 
and is permitted a stated time there- 
after in which to demonstrate the an- 
ticipated earnings resulting from the 
construction before securing permanent 
financing. 

“For a commercial bank to consider 
favorably a loan of this type, it must 
be for a sound purpose, such as im- 
proved service or greater efficiency. A 
temporary loan, substantially to replace 
other indebtedness or to provide for 
deferred maintenance, is not considered 
sound. Lastly, since a commercial bank 
must have confidence that a company’s 
management is fully qualified to oper- 
ate the company in a sound manner, 
capable management is a prerequisite 
to a bank’s willingness to extend credit. 
In this connection, it is necessary to 
know that the company is either large 
enough or will become large enough to 
retain management in competition with 
other sources of employment.” 


“Our Job Today” was the subject of 
an address by E. H. Wasson, vice presi- 
dent and Minnesota general manager of 
Northwestern Bell Telephone Co. His 
address is printed in full on other pages 
of this issue. 

In an address titled ‘““‘What’s Wrong 
on the Banks of the Potomac,” Clyde 
S. Bailey, Washington, D. C., executive 
vice president of the United States 
Independent Telephone Association, 
warned that the recent scandals in vari- 
ous departments of the federal govern- 
ment, and the huge spending by the 
government, pointed to the need for 
more morality in Washington. He 
stated that these conditions are brought 
about because the laws of private en- 
terprise and individual liberty are be- 
ing overrun by a growing centralized 
government, which road in the past has 
led many nations to bankruptcy and 
ruin. 

(Please turn to page 42) 


Group of Minnesota telephone men, gathering after convention, discuss methods of improving 
service. 


TELEPHONY 





HERE’S THE S7TRAWO 


THAT MAKES THINGS 
EASIER! 











SEIZING 
WITH 
FORM-SET 





FORM-SET 


Yes, IT’S A FACT. Any lineman using Form- They don’t spring up like a porcupine’s quills. 
‘ Set strand will tell you that it makes things Hence the strand slips easily and naturally 
easier . . . makes the work go faster. into fittings; it doesn’t have to be coaxed into 
Reason: this is a strand that doesn’t require place. No pinching of wires, no struggle, no 
seizing. Bethlehem Form-Set is preformed; that time thrown away. 
is, each individual wire is given its permanent Form-Set is a strand that deserves the most 
helical shape before being laid in the strand careful consideration. Despite its advantages over 
with its neighbors. When Form-Set is cut, there nonpreformed types, it costs very little more 
is no forceful inner tension to drive the wires . . . the difference is surprisingly small. Ask 
apart. They can’t fly out in every direction. for information; it will be furnished promptly. 


BETHLEHEM STEEL COMPANY, BETHLEHEM, PA. 


On the Pacific Coast Bethlehem products are sold by Bethlehem Pacific Coast Steel Corporation 
Export Distributor: Bethlehem Steel Export Corporation 


Bethlehem -QAMSE/ Strand 
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STROWGER 


Vorld Famous for Dependab rt 








Ist photo, upper left: 


2nd photo, upper left: 


Large photo, above: 


Central office building of the Westly 
Company. 


E. L. Cushman, President of the Weter 
Company. 


Stanley Livingston, wire chief, chedting 
Westerly exchange. Behind him is! 
new equipment are shown at the rit. 
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> Wesitly Automatic Telephone 
he Waeterly Automatic Telephone 


f, cheling a Strowger switch in the 
him is#!916 switch bay. Both old and 
the iit. 
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At Westerly, R. 1., Strowger Automatic has provided 

longer continuous automatic service than 

any other exchange in the United States! Here 

in the 49-year success of this 2,800-line exchange 
you have conclusive proof of Strowger Auto- 


matic dependability. 


What made such outstanding service possible ? 
Automatic Electric “know-how” in re- 
search, design, and production! 

Our 60-year development of the Strowger switch, 
our thousands of tests, our con- 

stant search for new materials, improved 
designs and processes, have given us a fund 

of skills and knowledge unequalled by any other 
manufacturer of automatic equipment. 

We use these skills to build ultra-modern 
Strowger Automatic equipment around this switch 
and to build it so wel! that it lasts a lifetime. 

We draw on this knowledge to give you 


tested solutions for your problems. 


Write us today about your needs. We'll be glad to help you! 





AUTOMATIC @> ELECTRIC 


Originators and Developers of the Strowger Step-by-Step "Director’’ for Register- 
Sender-Translator Operation . . . Machine Switching Automatic Dial Systems 
Makers of Telephone, Signaling and Communication Apparatus . . Electrical Engineers, Designers and Consultants 


Distributors in U. S. and Possessions: Automatic Electric Sales Corporation 
Export Distributors: International Automatic Electric Corporation 
1033 West Van Buren Street, Chicago 7, U. S. A. 




















$60,009 Raise, Return of 6.5% 
Granted N. C. Independent 


North Carolina Utilities Commission 


on Feb. 12 authorized the Lexington 
Telephone Co. to increase its rates 
$60,000 a year, effective Mar. 1. 

In requesting the increases, the com- 
pany said it needed additional revenue 
to offset rising operating costs and to 
raise new capital required to improve 
and expand its facilities. 

Originally, the company asked for 
approximately $50,000 a year, and later 
it raised its request to $73,000 (TE- 
LEPHONY, Jan. 5, p. 28). The $60,000 
allowed will permit the company to 
earn a 6.5 per cent return on its plant 
investment, which the commission has 
held is “reasonable.” 

The commission’s accounting staff es- 
timated that the company’s present 
rates are providing an average return 
of only 2.87 per cent. 

The company last raised its rates in 
July, 1945, and since then has _in- 
creased its investment by approximately 
74 per cent and has substantially in- 
creased the number of subscribers on 
its lines. 


Vv 


Seeks Merger Approval, 
Gets Bond Issue OK 


Lincoln (Neb.) Telephone & Tele- 
graph Co. recently filed an application 
with Nebraska Railway Commission to 
approve the consolidation of the prop- 
erties, franchises and three exchanges 
of the Crete Telephone Co. with its 
own, and to authorize it to apply ap- 
plicable group rates as presently es- 
tablished for its own exchanges. 

As the law requires a 60-day notice 
of mergers, the commission has set the 
matter for hearing on Apr. 23 at the 
state capital. The company owned a 
half interest in the Crete corporation 
for a number of years, and in recent 
months has been owner of all its capi- 
tal stock. The Crete company has in 
excess of 1,500 stations. 
$225,000. 

At the annual meeting of the Lin- 
coln company, stockholders authorized 
the issuance and sale of 3% 


28 


Assets exceed 


million 


dollars of bonds, the proceeds of which 
will be used for extensions, better- 
ments and new buildings. 

The present bonded debt is $7,606,- 
000 and assets $24,581,000. Financial 
reports showed revenues of 74 million 
dollars, a 5.6 per cent gain, but rising 
expenses and taxes reduced the net 
profits as compared with last year. 
The company now has 105,682 stations. 
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Colorad> Commission Awarded 
Metropolitan Jurisdiction 

A 6-1 decision handed down by the 
Colorado Supreme Court on Feb. 11 
held that the Colorado Public Utility 
Commission has the sole authority to 
regulate intrastate telephone rates 
(TELEPHONY, July 14, p. 26). 

The opinion specifically overruled a 
state supreme court ruling of 1919 
that Denver and other home rule cities 
have the authority to set public utility 
rates within their boundaries. 

Written by Justice O. Otto Moore, 
the majority opinion emphasized that 
the new ruling applies only to tele- 
phone rates. He said questions con- 
cerning control of other types of utility 
rates would each have to be deter- 
mined separately. 

Ralph Sargent Jr., counsel for the 
commission declared, however, that the 
decision may well be used as a basis 
for attacks on the power of Denver 
and other home rule cities to regulate 
gas and electric rates, transit fares 
and other utility rates. 


Sleepy Eye (Minn.) Company 

Authorized to Raise Rates 
Sleepy Eye (Minn.) Telephone Co. 

on Jan. 30 was granted increased rates 





The high state court’s ruling had the 
effect of confirming telephone rate in- 
creases which the Mountain States 


Telephone & Telegraph Co. put into 
effect in 1947. 

The Mountain States company has 
started proceedings before the com- 


mission which, if successful, will re- 
sult in another increase 
about 30 per cent in 
phone rates. 

The court’s majority opinion, from 
which Justice E. V. Holland dissented, 
reversed a ruling by District Judge 
Edward C. Day of Denver that the 
1947 telephone rates were invalid. The 
company continued to collect the 1947 
rates while the litigation was pending. 


VV 


C&P of Virginia Denied 
Major Increase Request 

Chesapeake & Potomac Telephone Co. 
of Virginia on Feb. 11 was denied 
authority by Virginia State Corpora- 
tion Commission to raise home and 
business telephone rates. It also was 
denied authority to increase intrastate 
toll call rates (TELEPHONY, Nov. 3, p. 
26; Jan. 19, p. 32). 

The commission, however, did author- 
ize it to increase to 10 cents from five 
cents the charge for local calls from 
paystations and to increase rates for 
certain special services such as exten- 
sions, private branch exchanges, con- 
nections, removals and the like. 

The company had asked increases 
sufficient to add $5,066,000 annually to 
gross revenues and to afford a net of 


averaging 
Colorado tele- 


creases for dial service await the 
conversion of the Sleepy Eye exchange 
to dial. 


Changes in operating figures due to 


by Minnesota Railroad & Warehouse’ raised rates under manual and under 
Commission. Raises for manual opera-_ dial operation are: 

Present Manual Dial 
Oneratitig TEVERNGS ............0cs 008 $53,840 $67,946 $80,087 
MEE ora Weinicipindox Was. 3.0 Sa es 4,122 6,523 18,202 
Original cost (manual)............ 148,000 
EIMIRAL CONE CIEL) 0066.5 isiee sees 357,000 
ee I TN wii ano era nice ewe dione 4.4% 5.1% 


tion are to be effective on the first bill- 
ing date following Feb. 29, while in- 


The Sleepy Eye company serves 1,103 
local and 457 rural stations. 
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The terms “Eveready”, “Columbia” and “Gray Label” 
are registered trade-marks of 
NATIONAL CARBON DIVISION 
UNION CARBIDE AND CARBON CORPORATION 
30 East 42nd Street, New York 17, N. Y. 

District Sales Offices: Atlanta, Chicago, Dallas, 
Kansas City, New York, Pittsburgh, San Francisco 
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TRADE-MARKS 


GRAY LABEL | 
LONG LIFE 
TELEPHONE CELL 


This dry cell is the original tele 
phone cell greatly improved and 
IS built especially for telephone 
Use. It delivers long service | 
with uniformity and depends 
bility in the highest degree. 








A 
NATIONAL CARBON 
PRODUCT 














equipment 
you can 
rely on 





Talk to any old-timer on the job 
and he’ll tell you Klein equipment 
is his choice for comfort—for safety 
—for service. Look for the famil- 
iar Klein trade-mark on pliers, 
safety straps and belts, climbers, 
grips and wrenches. Klein has 
been serving the electrical industry 
“Since 1857.” 
ASK YOUR SUPPLIER 
Foreign Distributor: International Standard 
Electric Corp., New York 


b| 


—” \ Write for your 


\ free copy of 


¥ \ the Klein 
N or Pocket Tool , 
‘aN Guide today! { 
\ 


| es... 1857" 
KLEINco 


Mathias 
3200 BELMONT AVE., CHICAGO 18, ILL. 
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$2,307,000 after taxes, to give it a net 
return on its investment of 6.97 per 
cent. The authorized increases are ex- 
pected to amount to 1 million dollars 
to $1,500,000 on paystation calls and 
from $600,000 to $700,000 on the spe- 
cial service. 

The latest increase, the fourth 
granted the company since World 
War II, went into effect on Feb. 20. A 
general increase granted in the spring 
of 1950 was figured to increase reve- 
nues $3,500,000 annually. 

In its order, the commission said the 
increases granted “‘are just and reason- 
able and will produce additional reve- 
nues that will probably be sufficient 
to yield the applicant a just and reason- 
able rate of return on its investment.” 

Company officials expressed dissatis- 
faction with the commission’s decision. 
“We are at a loss to understand the 
commission’s order,” J. Rhodes Mitchell, 
vice president and general manager, 
said. “We naturally assumed that the 
commission, after hearings on the com- 
pany’s application, would determine the 
amount of additional revenues the com- 
pany required and we could then pro- 
ceed to file new rates scheduled to 
produce the amount. The company has 
had no opportunity to present evidence 
in support of any rate schedule.” 


Vv 


To Issue Bonds for Financing 
Dial Conversion in Kansas 

The Kansas Corporation Commission 
on Jan. 24 announced that it had ap- 
proved an application by the Junction 
City Telephone Co. to issue $294,000 
in bonds. 

The being sold for fi- 
nancing of a dial telephone system to 
be installed by the company, according 
to Robert J. Fegan, general manager. 


bonds are 


The 25-year bonds, bearing 4% per 
cent interest, will be sold through an 
investment broker. 


Vv 


Blocks Long Distance 
Increases in Indiana 

Indiana Publie Service 
on Feb. 8 issued an blocking 
more than 200 Indiana telephone com- 
panies from following Indiana Bell 
Telephone Co. in raising long distance 
rates. 

The ordered companies 
which have started charging the higher 


Commission 
order 


commission 


rates to cease doing so immediately. 
Its order has the effect of canceling an 


old regulation which permitted these 
companies to “concur” in Bell rate 
schedules. 

Indiana Bell long distance rates 


went up an average of 6 per cent re- 
cently under a rate increase granted 
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These sturdy poles 
have a reversible 
point to eliminate the 
hazard of sharp ex- ) 
posed points when 
the poles are not in 
use. They are rein- 
forced at head and 
butt to prevent split- 
ting when under 
strain. A wire lift 
attachment (inset) is 
also available for use 
with the Chance pike. 
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The Chance pole tong provides 
a safe one-man method of 
canting poles into position. 
This new tool does the work of 
two cant hooks, reducing the 
number of tools to be carried 
on the line truck. Catalog No. 
C200T. 
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Chance tools for anchor in- 


stallation include Telescoping ‘ \ 
Trip Augers, Plate Anchor In- ‘ { 
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ing and Tamping Bars, and 
Heavy-Duty Mauls for driving 
rods. Write for complete 
information. 
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by Marion County Circuit Judge Lloyd 
D. Claycombe (TELEPHONY, Oct. 13, p. 
23). The judge gave Indiana Bell a 
general rate increase of $1,601,000 a 
year to go with a $5,400,000 increase 
the company previously had won. 

Hugh Abbett, commission chairman, 
said the order to the “concurring” 
companies states that they must adhere 
to the long distance rates in effect 
Jan. i. 

The order not affect Indiana 
Bell’s court-approved long distance 
rates, although the commission does 
not approve them and has filed a mo- 
tion for a new trial in the case. 


Vv 


United of Dodge City, Kan., 
Seeks to Lower Rate Request 

United Telephone Association, Inc., 
Dodge City, Kan., recently requested a 
dismissal of its application for a certif- 
icate of convenience and necessity to 
operate telephone exchanges in Ford 
and Gray counties in Kansas. The dis- 
missal was granted by the Kansas Cor- 
poration Commission. 

The dismissal was asked so that a 
new request could be filed, this time 
with lower proposed rates, according to 
Henry Gould, co-ordinator. The United 
Telephone company proposes to buy the 
telephone systems at Spearville, Kings- 
down and Hanston. The same company 
also is proposing the purchase of the 
systems at Cimarron, Ingalls, Monte- 
zuma and Copeland, now owned by the 
Western Light and Telephone Co., it 
is reported. 


does 


A hearing on the new application is 
scheduled for Mar. 17 before the com- 
mission. 


Vv 


Ohio Independent Seeks 
Purchase Approval 

Permission has been asked by the 
Logan Home Telephone Co. to purchase 
the Bremen Telephone Co., the Ohio 
Public Utilities Commission announced 
on Feb. 4. 

The Logan company proposes to is- 
sue $17,000 worth of common stock to 
finance the purchase. 


Vv 


New Rates Aathorized for 
Three Nebraska Companies 

Increases in rates have been ap- 
proved for the Paxton and Coleridge 
telephone companies by Nebraska Rail- 
way Commission. 

The Paxton company, in November, 
1949, secured an order from the regu- 
latory body permitting an increase in 
grounded rates, but only on a tem- 
porary basis. The company then was 
planning to metallicize all of its lines. 
The temporary rates were to expire at 
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Strength for heavy loads— 
Economy handling for light loads 


Here’s one very versatile model from Highway’s 
complete line of Utility Trailer Equipment and acces- 
sories. Its light weight means economy on average 
or light loads, its strength means it can carry the 
occasional heavy load of poles. Other hauling needs 


are cared for by its steel floor and optional side and 
end panels. Standard equipment includes a load binding winch 
mounted on rear cross member, a king pole binder on front cross 
member, and four cam lock sliding stanchions. Ask for our catalog 
for complete description and specifications. 





Pole and General Purpose Trailers 


Light two-wheel units, sturdy in construction 
and especially designed for use with one-half 
ton trucks equipped with pick up bodies, 
installation or service bodies. Also hauls 
cross arms, insulators, wire, and pole line 
hardware—even brush. 








Combination Pole and Cable Reel Trailer 
Bolsters with sliding cam locking stanchions 
quickly mounted or unmounted. Cable reel 
saddles securely attachable at moment's 
notice. Handles cable as effectively as stand- 
ard cable reel trailers. Quickly adjustable to 
different width reels. 
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Standard Cable Reel Trailer 


For loading and transporting heavy and un- 
wieldy reels of cable. Quick loading, with 
low center of gravity for safe transportation 
at high speeds. Saddle guides quickly adjust- 
able to different width reels. Safety rope and 
attaching parts are standard equipment. 


Get Our Complete Catalog 


FAIGHWAY TRAILER COMPANY 


Headquarters: Edgerton, Wisconsin 


PLANTS AT EDGERTON, WISCONSIN — STOUGHTON, WISCONSIN 


Manufacturers of Utility Truck Bodies ¢ Earth Boring Machines * Pole and Cable 
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the end of 1950, but because of diffi- 
culty in obtaining materials and be- 
cause it had lost some of its working 
force, it was necessary to secure two 
extensions of the expiration date. 


The company reported that it now 
has enough material and men to com- 
plete the work, which is almost fin- 
ished now. The commission directed 
that the approved rates remain in 
force until the 27 subscribers now 
without metallic service be so served. 


The Coleridge company, an unincor- 
porated unit owned by Louis C. Doelz, 
asked only for a 25-cent-a-month in- 
crease on all of its 488 stations, of 
which 248 are rural. A considerable 
portion of the stations are subscriber- 
owned, and in the schedule of rates 
approved, the existing differential of 
25 cents a month is retained. 

It is estimated that the new sched- 
ule will produce a revenue increase of 
$1,344 a year. Last year revenues to- 
taled $14,930 and resulted in a net 
profit of $752 on an investment of ap- 
proximately $29,000, or 2.6 per cent 
return. Under the new rates the re- 
turn will be 3.65 per cent. 


Authority was also given the Ha- 
vana Telephone Co. to add to the re- 
cently approved schedule of increased 
rates (TELEPHONY, Jan. 19, p. 32) a 
rate of $2.00 a month at its Indianola 
exchange for four-party residence 
service. 

VV 
Rochester (N. Y.) Company 
Granted Rate Increase 

Rate increases granted the Roches- 
ter (N. Y.) Telephone Corp. by New 
York Public Service Commisssion went 
into effect on Feb. 16, according to 
President Donald H. Campbell. 


The new rates, which are estimated 
to bring in $1,355,000 in additional 
gross revenues, actually amount to a 
10 per cent annual increase in gross 
revenues, according to Campbell (TE- 
LEPHONY, Jan. 26, p. 31). 

The 13 per cent increase in rates 
to subscribers is average, and is not 
uniform for all users, he added. 

Of the total in additional gross rev- 
enues, Campbell emphasized, the com- 
pany will get about $650,000 in net 
revenues because of the increase in 
federal income taxes. 


Vv 


Washington Incorporation 

Articles of incorporation filed re- 
cently with Earl Coe, Washington sec- 
retary of state, include those for [II- 
waco Telephone & Telegraph Co. by 
Norman A. Howerton of Ilwaco and 
G. P. Lake and M. V. Grunkemeier, 
both of Longview. The company will 
have a capital of $250,000. 
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Northern Arkansas Company Buys 
Company, Extends Service 

Northern Arkansas Telephone Co., 
was authorized to extend its service to 
Bull Shoals and surrounding areas by 
Arkansas Public Service Commission 
on Feb. 1. 


Ozark Telephone Cooperative had ap- 
plied for the same territory, but the 
commission order said that the new 
co-op had not made as much progress 
as Northern “toward actual rendition 
of service.” 


The Ozark witnesses, the order said, 
were not able to estimate the date 
when actual operation could begin and 
the record showed that there might be 
considerable delay in obtaining the 
financing for Ozark to render the serv- 
ice. 


The commission also approved the 
purchase by Northern of the Flippin 
Telephone Co. from Arthur E. Pleas- 
ant. Northern asked for permission to 
serve Flippin and Fairview, as well as 
Bull Shoals. 


The order said that Northern would 
be able to provide adequate service to 
Flippin and the other service areas 
as requested. 


Vv 


Co-op Buys Independent; Plans 
To Apply for REA Loan 

Officials of the James Valley Cooper- 
ative Telephone Co., Groton, S. D., an- 
nounced recently that they had com- 
pleted the purchase of the stock in the 
Groton-Ferney Telephone Co., which 
had been owned for the last two years 
by Howard and Josephine Fine. 


When the purchase of stock is com- 
pleted, it is planned that the company 
will be reorganized, and a loan will 
be sought from the Rural Electrifica- 
tion Administration. 


Vv 


Georgia Bill Re-Defines 
Rural Community 

Bills enacted by the Georgia legis- 
lature before adjourning its 1952 ses- 
sion on Feb. 12 included a measure 
amending the rural telephone act to 
change the definition of a rural com- 
munity from 1,000 population to 1,500 
population. 

Also enacted was a bill placing rural 
telephone cooperatives under the state 
workmen’s compensation law. 


Vv 


Kansas Independent Sold 

Mr. and Mrs. E. L. Misak of An- 
thony, Kan., have assumed ownership 
of the Sharon (Kan.) Telephone Ex- 
change from Mr. and Mrs. E. D. Head, 
pending a decision of Kansas Corpora- 
tion Commission. 
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Many Planté batteries are still in active full- 
float service after twenty, thirty, even forty 
years! That’s because Planté plates are 
heavy, solid sheets of pure lead. In these 
batteries Gould has eliminated the primary 
cause of self-discharge, capacity losses and 
shortened battery life. Cut maintenance, } 
charging and replacement costs to a mini- | 
mum. Choose Planté. 
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GOULD-NATIONAL BATTERIES INC. 
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Maintains the close voltage limits required by 
telephone systems and reduces such common 
difficulties as incorrect ringing, line noises 
and lamp failures. The constant potential 
method of charging prevents battery gassing 
and water loss. A smaller maintenance crew 
can handle a greater number of installations. 


A small storage battery floated across the 
terminals of a Raytheon RectiChargeR for 
emergency and peak period use is kept at 
constant cell voltage so that it never becomes 
overcharged or undercharged . . . thus pro- 
longing the life of the battery. 


The frequent use of the Raytheon RectiChargeRin unattend- ‘Reg. U.S. Pat. Off. 
ed exchanges is ample proof of its dependability. Available 
from 1.0 to 100.0 amperes with either 24 or 48 volt output. 
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NICOPRESS OFFSET DEAD-END SLEEVES 


} NICOPRESS SPLICING SLEEVES 


Yes... Tested Value is the best way to describe Nicopress Tools 
and Sleeves. Together they make the perfect splice easily, quickly 
and economically . . . and it's a splice that really lasts. In fact the 
wire will break before any strain will pull the splice apart. That's 
because Nicopress Sleeves are the result of exacting craftsmanship 
and the same holds true for the complete National line. 


There's no need to cut the line when you make a connection with 
Nicotap sleeves. Just slip the sleeve over the line wire and compress. 
It's as simple as that. It's easy to understand why Buckeye stocks 
this remarkable combination. Send us your order to-day. We have 
the size and quantity for every specification. 


FOR EMERGENCY SHIPMENT TELEPHONE KI 0655 


BUCKEYE TELEPHONE & SUPPLY CO. 
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In the Nation's 
Capital 


(Continued from page 14) 





observed that there are many other 
state jurisdictions where investment 
can be made, of a conservative type, 
such as utility holdings and where the 
investor stands a better chance of get- 
ting a cost-of-living dividend increase. 
In Illinois, he looks like a sucker. 

This same Eastern institutional in- 
vestor, like all other cautious investors, 
is following regulatory developments 
in Illinois with great interest, because 
of their holdings in ‘that area. From 
another eastern financial organization 
there was sent not long ago (Dec. 12, 
1951) a letter to Illinois utility sources, 
in which the following significant re- 
quest was made: 


“From other sources we have heard 
that the present Illinois commission 
may not be as liberal toward utilities 
in that state as the previous commis- 
sion. So far we have not been able to 
confirm this by actual decisions or 
opinions and are anxious to find out 
if you have any comments for us that 
would shed any light on this problem.” 

The decision in the Illinois Bell case 
should have provided some answer 
since that letter was written. 


Liquidation via Regulation? 

Where can such restrictive regula- 
tion end? If prolonged enough—in 
conjunction with other restrictive fac- 
tors, such as higher operating expenses 
(taxes and labor costs) the basic eco- 
nomic structure of the utility business 
can be undermined. This has happened 
before. Fabian Socialists, such as the 
late George Bernard Shaw, would have 
been glad to admit that it was all 
planned that way. 

The fact remains that the end of 
this route of systematic impoverish- 
ment is public ownership. We do not 
think of the telephone industry in the 
United States, today, as being in 
imminent danger of socialization. That 
is a mistake. Our thinking along this 
line is, perhaps, conditioned by what 
has happened in the electric power 
field, where public ownership has made 
much more headway from another 
direction. 

Today, federal ownership in electric 
power production (as_ distinguished 
from municipal, state, and cooperative 
enterprise, which is also substantial) 
has risen from less than one per cent 
in 1930 to more than 10 per cent, ac- 
cording to Raymond Moley in his latest 
book, “How to Keep Our Liberty.” 
This has not been due to too much 
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regulation of the electric utilities by 
the state commissions. The attack has 
been from the other direction, Wash- 
ington, D. C. 


Electric utilities were charged with 
making too high a profit, under con- 
ditions with which regulation could 
not cope, so the New Deal Socialists 
assured us. On this basis, federal 
competition (TVA yardstick, etc.) was 
first justified, then established by act 
of Congress, and since expanded (about 
three billion dollars worth). 


But it would be a mistake to think 
that the threat of socialization always 
proceeds from some source of federal- 
ized political hostility, or from charges 
of extra high earnings or from other 
criticism of defects of utility manage- 
ment or organization. 


The fact is that, in the long and 
dreary history of utility socialization 
abroad, public ownership has more 
often moved in from the other direc- 
tion! This occurred where a condition 
of low earnings had developed, where 
utility services could not be expanded, 
nor capital attracted, nor labor wage 
demands met. When that happens, we 
have a sort of government ownership 
by default. 


When the French railroads were 
shot up in World War I, the Chamber 
of Deputies passed the Railroad Re- 
form Act of 1921 to nationalize the 
lines in order to “coordinate and im- 
prove” the service and put the railway 
“back on its feet.” The French rail- 
ways have never been back on their 
feet. Today they are running bigger 
deficits every year. The same experi- 
ence was later repeated with the 
French gas and electric services dur- 
ing World War II. They were taken 
over to “improve” earnings and serv- 
ices. But neither has been improved. 
French national gas and electric defi- 
cits are higher than ever despite a 
recent (January 1952) 10 per cent in- 
crease in rates (a larger increase than 
any American utility ever got since 
the war). 

A similar pattern was followed when 
the Labor Government came to power 
in Great Britain after World War II. 
The British coal industry was taken 
over in 1947 “to put production on an 
improved business basis.” This was, 
ostensibly, because private owners 
were showing such low earnings, in the 
face of rising labor cost, that they 
could not attract capital to modernize 
the mines. As of the end of 1951, the 
nationalized British mines were pro- 
ducing 50 million tons less than the 
private companies produced before the 
war! Price had increased from 14 to 
60 shillings per ton, while the coal 
miners find they pay most of their 
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sound and serviceable 
under severe conditions 
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... creosote proves this statement 
with service records! 


You can count on Koppers for creosote. With 18 
creosote-producing and storage plants, Koppers 
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for creosote. Get in touch with us. 
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Ranier Crossarms outlast 
others because they’re carefully 
checked and certified as free from strength-reducing defects. 
No shakes, no splits, no knot-clusters. They're tough, straight- 
grained, sound Douglas Fir — scientifically seasoned and 
dried. Protect your plant! Specify Ranier Crossarms—made 
by American Crossarm and Conduit Co. 
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money to the government in taxes! 
Who’s “looney” now? It’s too late for 
British labor unions to ask. Even the 
Tories have not been able to unscram- 
ble the socialistic eggs so far. 

Gas and electricity in Great Britain 
have also been nationalized. It was 
during the former Conservative gov- 
ernment that the “McGowan Report” 
to Parliament found that the electric 
utilities ought to be “consolidated to 
improve service and _ stabilize earn- 
ings.” This was actually done by Par- 
liament during the Labor Government. 
Today, British electricity is rationed 
(because of difficulty in getting na- 
tionalized coal and the quality of what 
coal is used). The national electric 
system is overloaded by 20 per cent, 
so that there are blackouts, drops in 
voltage, and even in cycle standards. 
The nationalized gas industry shows a 
bumper deficit. 

Let’s get back to our own country. 
All these things could happen here, if 
our public utilities are exposed to a 
long enough period of starvation diet. 
Lack of capital is like pernicious ane- 
mia, and just as hard to cure. First 
symptom is failing standards of serv- 
ice. Obviously, telephone companies 
which cannot get a high enough rate 
to attract more capital to improve and 
expand service have no alternative 
except to restrict plant operations to 
the limit of the rate allowed! With 
government support for other expense 
increase factors—including wage de- 
mands —a utility’s service standards 
could run down fairly soon under such 
conditions. 


When that condition is reached, a 
peculiar thing develops. The same peo- 
ple, who were most vociferous in op- 
posing living-wage rate increases, will 
invariably be found among those cre- 
ating the most stir about the slack in 
service standards! 

This all happened in New York City 
years ago. It will be recalled that pri- 
vate ownership of the subways was 
starved out of business by a political 
five-cent fare. Pure political fakery! 
When the system went into bank- 
ruptey, there arose the inevitable de- 
mand that ‘‘something be done” about 
the “terrible” service. Public owner- 
ship was naturally proposed as a pro- 
gram for “improving” the system’s 
financial position—because this sort of 
mentality is like a child’s — it cannot 
think beyond paternalistic aid — gov- 
ernment assistance. To a sensible per- 
son, this makes about as much sense 
as the argument that an ailing cow 
will give more milk, if it is sold to 
another owner. But, sensible or other- 
wise, the city took over the subway 
lines! The fare went from a nickel to 
a dime. The deficit is four times as 
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JOHN BEAN 
RANGER... 


Here's the high pressure sprayer 
specifically designed to handle your 
brush control problems. 





The Ranger is 
engine-powered, and has the drive to 
get the spray material on brush and 
trees for thorough, fast, low-cost control. 








Efficient coverage is dependent 


upon spraying capacity and the 
Ranger produces 20 gpm at 700 
Ibs. pressure. 200-gallon steel tank 
is reinforced and rust-proofed. 


BUILT FOR THE JOB 


To cover a larger area, and to spray 
in hard-to-reach places, the Ranger 
has two reel mounted spray hoses, 
each 200 feet long. The lines are 
always under pressure so that spray- 
ing is fully under the control of the 
men doing the job. Manpower is 
saved with Ranger high-pressure 
performance. Pump handles all 
types of spray material including 
whitewash. 


You will find brush and weed control 
fast, efficient and low cost when you 
use a Ranger high pressure sprayer 
that's built for the job. 


WRITE FOR FREE 
RANGER CATALOG 
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big today, and getting bigger! 
service standards are—in some people’s 
opinion —at an all-time low! Who 
cares? Who has 
The Socialists? HAW! Socialists never 
learn; they only know how to com- 
plain! 





learned anything? | 


The 


Throughout the transit industry in | 


the United States, we have seen a 
peculiar thing happening to private 
management — men who have always 
believed in the enterprise system! They 
have become discouraged. They want 
to sell out to government ownership. 
They cannot cope with the triple bur- 


den of rising costs, private automo- 


bile competition, restrictive regulation | 


of rates—not to mention government 
support for higher labor costs. All 
over the country we hear about the 
“Bingham Plan” which preserves pri- 
vate managements, but gives govern- 
ment the title. 


Last week, the management of the 
Baltimore Transit Co. resigned follow- 
ing an 18-day strike which almost par- 
alyzed business operations in that city. 
The old management has now been 
succeeded by a new management, which 
is already on record as favoring some 
form (Bingham plan) of selling out 
the business to municipal ownership. 
This is de facto socialization—public 
ownership by default! It is something 
different from public ownership 
through political aggression, which has 
long threatened the electric utilities. 
One sneaks in the back door, while the 
other beats down the front door. The 
telephone business can well afford to 
take a long view of both! 


In August, 1950, to head off a rail- 
road strike, President Truman seized 
the roads for a second time. The prob- 
lem was that of bringing wages, a 
major rail operating cost, into line 
with the arbitrary, fixed levels of in- 
come imposed by government control 
of railroad rates. For years the rail 
labor union judgment on wages has 
differed from management on this. 
Since 1941, the rail labor organizations 
have even declined to adjust their 


judgment on wages to the judgment of | 


quasi judicial government arbitration | 


boards under Section 10 of the Rail- 
way Labor Act. Yet, the rail labor 
organizations have always been able 
to enforce their wage demands by 
strike or threat of strike. 

This all could happen fairly soon, 
even in the telephone business—if a 
stubborn wage dispute or national tele- 
phone strike threat developed. The 
federal government has the right to 
invoke an injunction 
workers to stop a strike. The private 
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Illustrated with protective battery cover, detector coil 
ond receiver. 


modern circuit 


Although the Stewart Lineman’s Test Set has 
been on the market over 38 years, it is 
being constantly improved as fast as new 
engineering techniques and better materials 
are made available. The new Stewart has 
far superior tone transmission and better 
sound reception than ever before. The talk- 
ing circuit may be used on common battery, 
or it can be used as a local battery test set. 
it works equally well either way. Improved 
Detector Coil works just as efficiently on in- 
sulated wire as it does on bare wire. It is not 
necessary to cut the wire to attach the coil, 
nor even to clean the wire before making tests. 


light weight 





Total weight of Lineman’s Test Set is only 
72 pounds. Measures just 842” tall, 4/2” 
deep, 7” long. Furnished complete with finest 
receiver, batteries, carrying strap, detector 
coil. Leather cover protects against rain or 
snow. Thousands of these valuable sets 
have been sold to telephone companies all 
over the world. 


| Order Direct or Through Your Favorite Jobber 


W.C. Dillon & Co., Inc. 


against the 


employer has been denied such a right | 


by law. So, the easiest remedy seems 
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to lie in the direction of ‘‘token con- 
trol” seizure by government. But is 
this a safe way to run a private enter- 
prise economy? 

Remember, the American railroads 
were seized only after the federal reg- 
ulatory commission (ICC) told man- 
agement it could not raise rates higher 
~and made it stick—while the federal 
wage arbitration board was unable to 
make their finding stick (that wages 
should go no higher). Caught in the 
middle, between unyielding govern- 
ment rate control, and ineffective gov- 
ernment wage control, private man- 
agement had to default to government 
operation! This could happen to other 
utility industries. 

The irony of this development, which 
would be almost comic, if it did not 
involve the tragic defeat of the hopes 
of so many hard working and well- 
meaning people, is that labor, and the 
consuming public, suffer in the end. 
They suffer more than management, 
per se. Management of our great en- 
terprises would simply shift 
from one master to another. It is the 
people the line, employes and 
consumers, who eventually would have 
to pick up the check and take the 
licking. 


position 


down 


The same forces which created this 
railroad situation are at work in the 
local transit field. On the one side is 
a rigid control of transit income, not 
merely through a regulatory commis- 
sion, but by the competition of rival 
transport devices. On the other side 
is a labor organization that can take 
the transit system out of operation, 
when its judgment of what wages 
should be differs from that of manage- 
ment. 


“At a high level of employment,” 
said the late Dr. Joseph A. Schump- 
eter, economics professor of Harvard 
University, in one of his last ad- 
dresses “... (union) wage demands 
or other demands that increase the 
money cost of employing labor be- 
come both inevitable and inflationary. 
Perennial inflationary pressure 
can play an important part in the 
eventual conquest of the private en- 
terprise system by the bureaucracy— 
the resultant frictions and deadlocks 
being attributed to private enterprise 
and used as arguments for further re- 
strictions and regulations. ... 

“Under these circumstances, our cap- 
italist, free enterprise system as a 
scheme of values, a way of life, and 


a civilization may not be worth both- 
ering about... .” 


. . 


We are now witnessing these ten- 
dencies in the United States as well 
as in Great Britain and Soviet Russia. 
They highlight the irony in the great 
“liberal-socialist” error of our times! 
Who wins and who loses? Government 
seizure may do no more than deputize 
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existing management. 
boring groups, whose _ liberation 
new revolutions have been invoked, 
there is imposed a very static govern- 
ment control of wages and government 
resistance to strikes. All 
“vovernment for 
consumers! 


But on the la- 


for 


this, 
the 


plus 
service,” con- 

For the wide and systematic decay 
of general production standards, which 
we now know to be invariably charac- 
teristic of all socialist economies, we 
will have to wait a little longer. Mean- 
while, draw up a chair and watch TV 
or something else enjoyable. The Ameri- 
can enterprise system is wonderful as 
long as it lasts. 





Our Job 
Today 
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that one of the strongest molders of 
public opinion is a competent and 
well-informed employe group, favorably 
disposed toward its management and 
toward its job. This holds good whether 
you have two employes or 2,000. 

Employes who speak well of a com- 
pany, wherever they are, rank next to 
a good product or good service as a 
public relations asset. However, to 
speak well of a company, employes 
must think well of it. A good employe 
is made a better one if he is “in the 
know” in the running of the business. 
I think it is a “must” that manage- 
ment do a more positive job of pre- 
senting the facts of company operations 
to employes. 

It comes down to this: Each of us 
has to help our employe, get himself a 
big pile of facts so that he can get up 
high enough to see the business and 
economic landscape for himself. And 
the very best place for him to get the 
facts about the business is the same 
place that he gets his bread and butter 
—from the man or the company he 
looks to for his regular pay check. 

There may be some who feel that the 
kind of public and employe relations 
consciousness that I have been discuss- 
ing is an “ivory tower” outlook, a 
purely theoretical proposition. In my 
own mind and in my own experience, it 
is about as practical a problem as any 
business faces. 

Reduced to fundamentals, business is 
the means of producing things men live 
by, the necessities and conveniences of 
life, our entertainment and our lux- 
uries. Yet the public relations of busi- 
ness in general have been poor in 
recent years. Business and private en- 
terprise have been on the defensive— 
they have been made the scapegoat and 
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...With a GREENLEE PIPE PUSHER 


Installing pipe underground is quick 
and simple this way. With a GREENLEE 
Hydraulic Pipe Pusher one man pushes 
pipe through the ground—under streets, 
railways, walks, lawns, floors. Saves 
time, cuts costs through elimination of 
extensive ditching as just a short trench 
accommodates the Pusher. No tearing 
up of pavement, lawns, floors. . . elimi- 
nates tunneling, back-filling, tamping, 
repaving. Cuts job time to a fraction. 
Pusher often pays for itself through 
timesavings on first job or two. 


i Wo. 790 GREENLEE PUSHER 


For 3/4 to 4-inch pipe. Six speeds 
5,600 to 40,000 Ibs. pushing pressure, 


No. 795 GREENLEE PUSHER 
For pipe larger than 4-inch, concrete 
sewer pipe, large drainage ducts. 
Six speeds — 25 000 to 150,000 Ibs. 
pushing pressure. 


POWER PUMP For both sizes of 
GREENLEE Pushers. Pushes pipe at 
rate of two feet per minute. 


= 
GREENLEE 


Get facts on timesaving Greenlee tools now. Write 
Greenlee Tool Co., Division of Greenlee Bros. & Co., 
2062 Columbic Avenue, Rockford, Illinois, U.S. A. 
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“Cable Slippage Ended- 


When We Installed 
KEARNEY , 
GRADE CLAMPS 





That’s what all users of these effi- 
cient, economical clamps have said. 
Kearney Grade Clamps are adjust- 
able to any spacing of the cables and 
the messenger. Long bearing sur- 
face, free from sharp edges, gives 
firm gripping pressure without in- 
juring the cable. It’s easy to install 
this one-piece unit because bolts and 
nuts are not taken apart for the plac- 
ing operations. Available in single 
and double length clamps for either 
one or two cables. 


K Vi. complete information and prices 


see your jobber — or write 








ST.LOUIS. MO 


JAMES R. KEARNEY CORPORATION °9y/2"2%.22" 


Underground 
4236 CLAYTON AVE. . ST. LOUIS 10, MO. Utility Equipment 
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Reset a pole line with “Black 
Beauties’’—and you'll SEE a dif- 
ferent, solid look! Pressure-treated 
with highest-grade creosote, ‘Black 
Beauty” Poles will still look—and 
be—solid, many economical years 
from now. Save! Buy Texas Creo- 
soting Company's “Black Beauty” 
Poles. 


Recommended and Sold Through Our Distributors 
AUTOMATIC & ELECTRIC 
Distributors in U. S. and Possessions: Automatic Electric Sales Corporation 


Export Distributors: International Automatic Electric Corporation 
1033 West Van Buren Street, Chicago 7, U. S. A. 














whipping boy of people who are con- 
vinced that only government can pro- 
vide the public with essential services 
and products. 

To some extent this may be the fault 
of those of us in business. Tremendous 
progress made in research and the de- 
velopment of new mechanical and elec- 
trical inventions of the last two or 
three generations have concentrated 
our attention on technical improvements 
to an extent that has perhaps obscured 
the human relationships between busi- 
ness and its employes and the public. 

Experience has shown that it is not 
only necessary to run our business in 
the public interest, but that it is even 
more essential to explain the facts of 
the business and the problems sur- 
rounding it so that the public sees and 
knows and feels that it is being run 
in their interest. I think we need to 
be careful to avoid the pitfall in our 
thinking that, because we know that 
the private enterprise system has made 
this country the most powerful in the 
world and has brought its citizens the 
world’s highest standard of living, the 
public also knows and accepts these 
facts. Such is far from the case and 
the challenge that we face in “our job 
today” and in our planning for the job 
ahead, is that we must spend more time 
thinking of people and what we can 
do for them. 

We need more human contact and 
we must cultivate the common touch 
as never before. Each of us in our 
own business, in our own community, 
and in our own way, has the task of 
helping to prove by results that this 
economic system that has given us so 
much is still superior to any other. If 
we give good service and strive con- 
stantly to make it better; if we price 
our services fairly; if we pay good 
wages and treat our employes so that 
they will have pride and satisfaction in 
their work; if we strive continuously to 
keep all employes informed about the 
facts and objectives of our business; if 
we manage our corporate affairs in 
such a manner as to merit community 
and public approval; if we keep the 
public informed of the company’s ob- 
jectives and actions, I think there is 
no question but what we will have good 
public relations. 

But, more than that, we will be 
utilizing the practical tool of public re- 
lations to demonstrate the effectiveness 
of private business in a democracy, and 
this in the long run is a demonstration 
of the strength of democracy itself. 


VV 
>> During the past year, 234 million 
new telephones have been placed in 
service in the United States, which 
brings the nation’s total to more than 


45-1/3 million. 
TELEPHONY 






























DO YOU NEED 
COMPETENT, PROVED 
FOREIGN SALES REPRESENTATION FOR 
ELECTRICAL OR MECHANICAL PRODUCTS? 
The foreign marketing subsidiary of one of the 
country’s better known companies, selling through an 
exceptionally competent engineering sales organization, 
can handle the foreign promotion and sale of additional 
non-competitive products of responsible United States 
or Canadian manufacturers. 
Our foreign sales engineers (our Gwn employees or 
carefully selected agents) regularly call on all private 
and government-operated electric utilities, communica- 
tion companies, railroads and oil companies in 52 KEEP OUTSIDE 
foreign countries. Our 1951 operations resulted in 
orders from all of them. These countries include } 
Canada, Mexico, Central American Republics, Cuba, 
Puerto Rico, all South American countries, France, CREWS WARM 
Belgium, Italy, Spain, Portugal, Greece, Israel, Turkey, 
Egypt, Kenya Colony, Rhodesia, Madagascar, Union of 
South Africa, other African countries, India, Pakistan, * 
Indonesia, Hawaii, and Philippine Islands. wit PORTABLE 
j Headquarters offices are located in New York City 
with a management, engineering and clerical staff thor- 
oughly trained and experienced in foreign engineering 
selling and foreign trade. * 
Our own products are distinguished by their quality ro ane 
and world-wide acceptance. 
If you’re looking for competent foreign sales repre- 
sentation, please address correspondence to Box No. 
3154, c/o TELEPHONY, 608 S. Dearborn St., Chicago 5, 
Illinois. 
Combat cold winter weather with Mutual’s Port- 
able Propane Heater. Now more than ever you can 
SERIES OF BOOKS ON insure greater comfort and working efficiency for 
your outside crews this winter with a Mutual Pro- 
Foremanship and Supervision pane Heater that puts out 11,000 B.T.U.’s. 
Light weight—portable, safe and easy to use... 
by HARRY C. WALKER, Ph.D., Plant Training Supervisor the ideal Heater for Telephone Company ground 
SOUTHERN BELL TELEPHONE AND TELEGRAPH CO. and aerial tents. Burns clean, no smoke or gas 
fumes, may be used in confined areas. No pumping 
‘ In these three books Dr. Walker gives us the fruit of or priming required . . . just one valve to turn for 
a quarter century of experience as a craftsman comforting even heat. Heavy steel bottom prevents 
‘ : tipping over. 
foreman, engineer, supervisor, conference leader and ppm 
teacher in industry. Written in simple, straightfor- Heating unit is interchange- 
ward English they have been recognized as outstand- able with Mutual’s No. 2 and 
ing manuals for training foremen and supervisors. No. 3 furnace, or you can at- 
tach it to Mutual’s No. 6, No. 11 
x ORAL EXPRESSION IN SUPERVISION is designed to or No. 21 cylinders. 
aid the foreman in making talks to his men, leading Mitesd Cieutt Ces Beste. 
conferences, teaching industrial subjects and holding ag ae I — — 
ubeoviows, 91.88 each. ment is distributed to Independ- 
ent Telephone Companies ex- 
% THE FUNCTIONAL ELEMENT IN SUPERVISION is a clusively by Automatic Electric 
basic analysis of the foreman's duties. $1.00 each. Sales Corporation, 1033 Wee SENCH TYPE 
Van Buren St.. Chicago 7. Illi- Gn Se oe ee 
%& THE HUMAN ELEMENT IN SUPERVISION is an appli- ae with P.O.L. fitting on 
cation of the principals of personnel counselling to hose. 
| foremanship. $1.00 each. *Liquefied Petroleum Gas. 
TELEPHONY PUBLISHING CORP. 
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608 SOUTH DEARBORN STREET CHICAGO 5, ILL. | | WMuttual LIQUID GAS EQUIPMENT CO., Inc. 
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Crowley to Retire 
Association Job 


(Concluded from page 24) 





He warned that “as taxes go up, 
liberty comes down” and that the Amer- 
ican people must put a stop to all the 
“necessary” spending carried on by the 
federal government, or they will in time 
lose the freedoms and _ liberty 
which our nation was founded. 


upon 


If government is to be improved and 
strengthened, businessmen must devote 
more time to government than is 
needed “just to vote,” Bailey said. It 
is business that makes government pos- 
sible and provides the means for it to 
function, and businessmen should take 
a deep interest in its operations, he 
stated. 

Bailey praised Minnesota Association 
Secretary Crowley as a man “who has 
dedicated his life to service of the In- 
dependent telephone industry.” 


“He entered the telephone field three 
score years ago, at a time when the 
adolescent brain child of Alexander 
Graham Bell was only 15 years old,” 
Bailey said. 

“In the intervening years, he has 
grown in stature as the industry has 
grown, and has made lasting contribu- 
tions to its progress that will not soon 
be forgotten. We in the national asso- 
ciation are happy to pay tribute to Mr. 
Crowley today,” the USITA executive 
stated. 

Hjalmar Petersen, Askov, Minn., edi- 
tor of The Askov American, brought 
Minnesota telephone men up to date 
on the “better roads program” for the 
state in a talk on “Get Minnesota Out 
of the Snow.” 


A motion picture on ‘Microwave for 
Modern Telephony” was shown by 
W. P. Hollis, Federal Telephone & 


Radio Corp. 
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a NEW service to your industry 


PRESSURE TREATED MATERIALS 


The last session of the convention on 


the morning of Feb. 7 included three 
addresses by C. H. Schrader, St. Paul, 
Lyons Chemicals, Inc., who spoke on 
“Chemical Brush and Weed Control 
for Economical Right-of-Way Mainte- 
nance”; Kenneth Owens, Minneapolis, 
Wage Stabilization Board, who dis- 
cussed “Wage Stabilization”; and W. R. 
Jefferson, St. Paul, conferee, Internal 
Revenue Service, who had as his sub- 
ject “Federal Income Taxes.” 

Five directors of the association were 
re-elected at the convention as follows: 
Irving Todd of Hastings; Harold Bol- 
linger of Waconia; J. P. Keane of Pine 
Island; P. M. Ferguson of Mankato, 
and Vies Martinsen of Grand Meadow. 


The directors elected the following 
officers: Elnathan Gates of Minneapo- 
lis, president; Irving Todd, vice presi- 
dent, and Keith W. Vogt, secretary- 
treasurer, who will assume the office 
at the retirement of Secretary Crowley. 
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E. F. Carter, Retired AT&T 
Vice President, Dies 

EDWIN F. CARTER, retired vice presi- 
dent of American Telephone & Tele- 
graph Co., and former president of 
Ohio Bell Telephone Co., died on Jan. 
24 at his home in Darien, Conn. Mr. 
Carter, who retired from the Bell Sys- 
tem in 1937, was 74. 

Born in Farmington, Mo., Mr. Carter 
started with the Bell System in 1900 as 
inspector for the Bell Telephone Com- 
pany of Missouri, a predecessor 
company of Southwestern Bell Tele- 
phone Co. After holding several po- 
sitions in the commercial department 
of the Missouri company, he was named 
commercial engineer of Southwestern 
Bell in 1913. 

Later he served as general manager 
for the Kansas and Texas divisions, 
and in 1921 he became general com- 
mercial manager of Southwestern Bell 
in St. Louis. He was elected vice presi- 
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dent of Southwestern Bell in April, 
1926, and in August, 1926, was elevated 
to the presidency of the Ohio company. 
He held that position until 1930, when 
he was elected vice president of AT&T. 
He headed the personnel relations de- 
partment until his retirement. 

Surviving are his widow, Mrs. Mary 
Ida Bull Carter, and a son, Jesse M. 
Carter. 

VV 
OBITUARIES 

Morris E. LEEDs, founder and chair- 
man of the board of Leeds & Northrup 
Co., makers of electrical instruments, 
automatic controls and furnces, died on 
Feb. 8 at Lake Wales, Fla. He was 82, 
and had been ill for: several weeks. 

Many organizations honored him. The 
Institute of Management gave him its 
Henry Lawrence Gantt Medal for in- 
dustrial relations achievements; the 
Edison Medal of the American Insti- 
tute of Electrical Engineers was 
awarded to him for the development 
and production of instruments and con- 
trols. He received the Edward Long- 
streth Medal of the Franklin Institute 
for invention of the instrument known 
later as the Leeds recorder, which was 
the first balance-method industrial re- 
cording instrument. The Philadelphia 
Chamber of Commerce made him the 
first recipient of its annual award for 
leadership in industrial relations. He 
held honorary degrees from Haverford 
College and Brooklyn Polytechnic In- 
stitute. 

Mr. Leeds had served as president 
of Haverford College Corp., president 
of the Philadelphia Board of Educa- 
tion, chairman of the Pennsylvania 
State Unemployment Commission and 
of the permanent committee on unem- 
ployment of the Philadelphia Chamber 
of Commerce. He served on the De- 
partment of Commerce Business Advis- 
ory Council, and on President Roose- 
velt’s Committee on Economic Security. 

Mr. Leeds belonged to the American 
Institute of Electrical Engineers, Amer- 
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Volumes | & Il of 
“ABC OF THE TELEPHONE” 


Now Available 
Both Written in the Telephone Man's Language 
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by (ANN ELE 
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Volume | is an 84-page booklet of 21 installments 
of the popular series by Frank E. Lee, appearing 
currently in TELEPHONY. Over 8,000 copies have 
been mailed domestically and abroad. Includes 


circuits, transmitters, receivers, induction coils, gen- ec the best insurance of 


erators, ringers, relays, line protection, dials, auto- 


matic switching, principles of protection, drop wire continuous telephone 


installations. 


Volume II is an 80-page booklet of 20 installments. . . 
Covers installation he maintenance of Sub-Station service iS a 
Protectors, Station Wire Installation, Subscriber In- " a" 
stallation, Fault Locating, Relay Circuit Analysis, || U sy 
Planned Maintenance Program, Electronic Testing of a 
Aerial Cable and Drop Wire, Plant, Transmission 


Developments and Loading Coil Theory. stand-by 
i Either volume can be bought separately. We 





suggest, however, that you combine your require- | . | 
ments for both and take advantage of the following 4 ectric p ant! 
lower quantity prices. 
RE ID oig:'s acts a wiwie dewissie $1.50 Each —o . 
2 40 25 Saates Te meCRE DS 1.35 Each Where dependability is a vital factor, more and 
A hag op i alah a _— more companies are choosing "U.S." for their 
To facilitate handling the large volume of requests for stand-by power. Before you select a stand-by 
ABC booklets, TELEPHONY has arranged for all orders, re- sei ‘| f 
mittances and inquiries to be sent directly to Mr. Lee, the unit it will pay you to get the facts about 
Publisher. For your convenience use coupon below. U.S. Electric Plants. Units from 300 watts to 
FRANK E LEE Publisher 140 kw. Write for information. 


1751—183rd ST.,. HOMEWOOD, ILL. 

Please send the following: 
Copies of ABC, Vol. | 
Copies of ABC, Vol. Il 
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CORDS 


Precise in every detail... leg 
length, trim, terminals, tracer 
color and stay fastener... 
Runzel cords make installation 
a routine matter. Installers like 
them because they simplify 
their work. 


Subscribers prefer Runzel cords 
because of clarity of reception 
and the longer, trouble-free 
service they give. 

There’s a Runzel cord for every 
type and. make of instrument. 





Write for your 
copy of Runzel 
’ Telephone Cord 
E.... Catalog. 


Operators too, 
prefer Runzel 








RUNZ 


Cord and Wire Co. 


1723 W. MONTROSE 
CHICAGO 41, ILL. 


AVE. 


ithe Philippine 


ican Association for the Advancement 
of Science, American Society for Test- 
ing Materials, American Physical So- 
ciety, American Society for Metals, 
Academy of Natural Sciences, Ameri- 
can Philosophical Society, Franklin 
Institute, Metal Manufacturers’ Asso- 
ciation of Philadelphia, and Association 
of Scientific Apparatus Makers of the 
United States. 

He is survived by his widow, Mrs. 
Hadassah Moore Leeds, and by two 
daughters, Mary Maule Leeds, a stu- 
dent at Antioch (0O.) College, and 
Esther Hallet Leeds, connected with a 
foreign students program at the Uni- 
versity of Pennsylvania. 


* 


JOHN CALEY, former manager of the 
Sterling, Neb., exchange of Lincoln 
Telephone & Telegraph Co., died on 
Feb. 15 at his home in Sterling. He 
was an employe of the company for 32 
years, and had retired. He was a 
member of the Frank H. Woods chap- 
ter of the Independent Telephone Pi- 
oneers Association. 


Vv 


Two Ex-Bell Men Buy 
Exchange in Texas 

The Clyde exchange of Home Tele- 
phone & Electric Co., Baird, Tex., was 
sold recently to Tom Odum of Merkel 
and John Patterson of Fort Worth, 
according to an announcement by Fa- 
bian Bearden, manager of the company. 

Patterson has had 27 years’ experi- 
ence with Southwestern Bell Telephone 
Co. at Fort Worth. Odum was with 
the company 16 years. Odum’s father, 
H. N. Odum, who purchased the Merkel 
exchange from Home Telephone & Elec- 
tric Co. recently, also will be associated 
with the new company. 

Bearden stated that Home Telephone 
& Electric Co., founded by his father, 
the late T. P. Bearden, has sold all of 
the exchanges except three—Baird, 
Moran and Putnam. The company 
plans to keep these exchanges and mod- 
ernize them. 
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Ganns Tour Orient 

Mr. and Mrs. George K. Gann, Pebble 
Beach, Cal., returned 
from a seven-week trip to the Orient. 


have recently 
They visited Hawaii, Philippines, China 
Japan. In the they 

received by President Quirino, 
Mr. mrs. J. Ts 
Naylor is general manager of 
Tele- 
phone Co., Manila. Gann was formerly 
vice 


and 
were 


Philippines 


and also visited and 


Naylor. 
Long Distance 


president of operations for the 


|Gary Group and made the first radio- 


| telephone 


eall from Chicago to the 


Philippines in 1934. 





INSPECTION AND 
TREATING PROGRAM 


This program, performed by our —_ 
skilled crews, can save your system a 
dreds of thousands of dollars in - 
PLACEMENT COSTS by 
1. Absolutely arresting groundline 
decay of your poles and : 
2. Giving you up-to-date pole recor . 
Treatment charge 's o§ low - 4% " 
replacement costs and pole life is ea 
tended for approximately ae years. 
Let us send you ALL the details 
Write for Free Book 


OSMOSE WOOD PRESERVING CO.,INC. 


1437 BAILEY AVE BUFFALO 12, N. Y 
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W. V. TRACY (left), central district plant superintendent, shows visitors a cable end tied off for 


pair identification by the use of different colored wrappings. 


Watching the exhibit cre (left to 


right) MRS. WILLIAM STEELE; WILLIAM LASSLEBEN, district equipment superintendent; EDWIN M. 

BLAKESLEE, president of the Associated company; T. A. OSBORNE, general plant superintendent; 

CHARLES NEWSON, LaHabra councilman, and R. W. REPLOGLE, acting general commercial agent 
for Pacific Telephone & Telegraph Co. 


California Company Opens 
Three Offices in Whittier 

In a major expansion 
signed to insure 


project de- 
adequate telephone 
service to the rapidly increasing popu- 
lation of the Whittier, Cal., exchange 
area, three new central offices were cut 
into service recently by Associated 
Telephone Company, Ltd., Santa Mon- 
ica. 

The cut-over culminated several years 
of planning, thousands of man-hours of 
work, and the expenditure of approxi- 


mately 4%; million dollars. An _ im- 
mediate result was the activation of 
more than 5,000 telephones that had 
been installed in advance of the cut- 


over date. Service will be installed for 
an additional 2,500 applicants within 
90 days, and plant margins have been 
provided for future growth. 

Edwin M. Blakeslee, president, who 
spoke at a luncheon attended by civic 
and company officials preceding the cut- 
over, said there approximately 
13,000 telephones operating in the 
Whittier exchange, and 521 held ap- 
plications for service when the Asso- 
ciated company assumed operation 
there in December, 1947. Because it 
evident that a considerable resi- 
dential and industrial growth could be 
expected, the company immediately con- 


were 


was 





This building is typical of the new central 


offices 


ducted a complete commercial 
of the area to forecast telephone re- 
quirements at five-year periods to keep 
pace with the expected population 
growth up to the year 1975. Since the 
end of 1947 a gain of almost 11,000 
stations was experienced, but held or- 
continued to mount until there 
were nearly 9,000 immediately preced- 
ing the cut-over. The company esti- 
mates that the population of the ex- 
change area has increased from 42,500 
at the beginning of 1946 to approxi- 
mately 103,000 at the present time. 


survey 


ders 


amounts of 
were 


Phenomenal equipment 
and supplies required for the 
project, Blakeslee said. Approximately 
170,000 man-hours of labor were re- 
quired to install the 600 tons of central 
office equipment which provided 35,700 
terminals. In preparation for the cut- 
over, nearly a million feet of lead 
sheathed cable were placed, containing 
81,135 miles of wire and weighing 
1,000 tons; 89,217 feet of trench were 
excavated, in which were placed 678,- 
271 duct feet of conduit in formations 
ranging from 1 to 18 separate ducts. 

The company expects to be operating 
close to 40,000 telephones in the Whit- 
tier exchange by the end of 1952, as 
compared with 23,968 on Jan. 1 of this 
year. 


PT eee 


built by Associated Telephone Co, Ltd., 


in Whittier, Cal. 
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Here's help 
in choosing... 


MERGENCY 
ELECTRIC 
POWER’ 





Model 10EL 
10,000 wotts 


@ Our special folder on Emergency 
Electric Plants contains helpful in- 
formation on computing wattage 
requirements of standby systems, en- 
gineering and installation details. 
Complete specifications of Onan 
Emergency Electric Plants are in- 
cluded. 

We also offer free engineering serv- 
ice on problems involving standby 
electricity. Write us on any question. 
There is no fee or obligation. 


Onan Builds Standby Plants 
for any Type of Building 
Many sizes—1,000 to 35,000 
watts for telephone exchanges, 


hospitals, radio stations, 
hatcheries and schools 


Sead coupon 


SWEET'S FILE 


ARCHITECTURAL 








1 Sse cee, 
'D. W. ONAN & SONS Inc. ! 
7373 University S.E., Minneapolis 14, Minn " 
§ Please send Standby Folder : 
' 

P NAME ‘ 
© ADDRESS , 
| ' 
4 CITY STATE | 
oa=enme ewe ee eee ee ee ee oe 
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cEDAR POLES 
Fin CROSS ARMS 


PENTAcHLOROPHENOL TREATED 
LONG LIFE 
CLEAN AND LIGHT IN WEIGHT 








Two Strategically Located Yards: 
MINNEAPOLIS, MINN. 
FINDLAY, OHIO 





R. G. HALEY & C0. 


SPITZER BLDG. TOLEDO, OHIO 








“Yon Perfect 


INSTALLATION 
. awe 


ay 
‘KNOBS 
> EYES 
No. 6112-D 
PINTYDES 
No. 6109-D 
Porcelain Products insu- c¢ KNOBS 
lators for the telephone 
industry are made to guar- a4 
antee top quality in insula- 
tion and top performance» ‘% KNOBS 
on your telephone installa- 
tions. A complete and 
diversified line with each 
item especially engineered T KNOBS 


and produced to exacting 
specifications for telephone 
service. 

Sold through your jobber. 
Write direct if he does not 
carry the P.P. line. Ask for 
copy of our Telephone 
Inselator Booklet. 


=> & Wed ae 























STRAINS TREE KNOBS No. 4-2 pon TUBES 


PORCELAIN PRODUCTS, INC. 
FINDLAY, OHIO 
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Kellogg Appoints 
Eastern Representative 

F. M. Parsons, sales manager, Kel- 
logg Switchboard & Supply Co., Chi- 
cago, has announced the appointment 





R. E. STEPHENSON 


of R. E. Stephenson as a field represen- 
tative for New York and for New Eng- 
land states. 

With the exception of three years 
spent as an instructor at Scott Field 
Air Base Radio School, Stephenson has 
spent the past 10 years in the tele- 
phone manufacturing field, specializing 
in central office and associated equip- 
ment and gaining knowledge of manual 
switchboards, both local and toll, as 
well as dial. 

Vv 


New Federal Ringer 
Eliminates Use of Cobalt 

A new type of telephone subset recti- 
fier ringer that eliminates the use of 
vitally-needed cobalt steel as the polar- 
izing permanent magnet in telephone 
receivers has been developed by Federal 
Telephone & Radio Corp., Clifton, N. J. 

Designed primarily for use in Fed- 
eral’s FTR-803 telephone subsets, the 
new ringer utilizes a small Selenium 
Rectifier of two cells, seven millimeters 
in diameter, so connected in the circuit 
that current is applied alternately to 
each magnet coil of the ringer. Since 
the complete elimination of the cobalt 
steel magnet would leave the magnetic 
circuit incomplete, it has been replaced 
by an annealed low-carbon steel pole 
piece. 

The need for devising an alternate 
ringer arrangement that would permit 
the employment of less critical mate- 
rials stemmed from an acute shortage 
of cobalt which finally resulted in gov- 
ernment restrictions being placed on its 
use. Other important considerations 
were the desirability of retaining exist- 
ing tooling without modification, and 
finding a substitute that would obviate 






the necessity of redesigning the ringer 
to accommodate a larger magnet of 
less efficient material, according to 
Federal. 

Tests have indicated that the 
signed rectifier ringer 
factorily with the 1675-35 cycles per 
second range over subscribers’ loops 
up to approximately 1,400 ohms when 
not more than four ringers are bridged 
on a line and when the minimum volt- 
age of the ringing current does not 
exceed 70 volts, the company said. 

Federal is presently developing a 
harmonic ringer which also will employ 
a Seleninum Rectifier for 
instead of a magnet. 


Vv 


‘Hydrocrane’ Described 
In Bucyrus-Erie Booklet 

“Busy As a Bee” is the title of a 
recent publication by Bucyrus-Erie Co. 
describing the all-hydraulic ‘“Hydro- 
crane.” The two-color, 24-page booklet 
illustrates the machine’s versatility by 
showing it doing everything from dig- 
ging ditches to moving furniture 
through second story windows. 

The more than 100 illustrations show 
the machine with its many attachments 
placing tanks and pipe; digging, trench- 
ing and backfilling; hoisting and erect- 
ing; loading, unloading, and _ stock- 
piling; and cleaning catchbasins, 


EXTRA Holding Power 
QUICKLY Installed 
TOUGH For long life 


rede- 
performs satis- 


polarizing 








EVERSTICK 
ANCHORS 


For new construction and maintenance 
— Everstick Anchors speed up work and 
provide dependable anchorage on all 
types of jobs. Made of resiliant, rust 
The toughest 
anchors made. Write for bulletin. 


EVERSTICK ANCHOR CO. 


FAIRFIELD, [OWA 
TELEPHONY 


resistant malleable iron. 














——E 




















removing snow and stumps and cleaning 
up in quarries, mines and public streets. 

The truck-mounted machine is capa- 
ble of highway speeds up to 50 mph. 
With a crane front-end, such attach- 
ments as magnet, *s yard clamshell, 
1% yard trash bucket, orange peel catch 
basin bucket, 3-tine grapple, or forked 
grab can be put into service in a matter 
of minutes. The crane front-end is 
convertible, in the field, to the drag- 
shovel called ‘“Hydrohoe.” 

For a copy of this machine’s story, 
write to Bucyrus-Erie Co., South Mil- 
waukee, Wis., or visit a ‘“Hydrocrane” 
distributor. 


Vv 


IT&T Announces Five 
Headquarters Changes 

In recent changes in the headquar- 
ters staff of International Telephone & 
Telegraph Corp., W. H. Pitkin, vice 
chairman and general attorney, has 
relinquished his position as general 
attorney and has been appointed coun- 
sel for the corporation. He will con- 
tinue to serve as vice chairman. 

Charles D. Hilles Jr., vice president 
and secretary, becomes vice president 
and general attorney. 

Geoffrey A. Ogilvie, vice president, 
formerly head of telephone operations, 
has been named vice president and 
secretary. 

Paul F. Swantee, assistant comp- 
troller, who for the past 18 months 





CYRUS G. HILL 
ENGINEERS 


PLANT — TRAFFIC — COMMERCIAL 
VALUATIONS AND ORIGINAL COST 
231 S. LA SALLE ST., CHICAGO 4 











SLOAN, COOK & LOWE 


CONSULTING ENGINEERS 
120 SOUTH LA SALLE STREET 
CHICAGO 


Appraisais—Original Cost Studies 
Depreciation, Financial, and Other 
Investigations 











G. LOUIS WELLER 
CONSULTING ENGINEER 
1203 Nineteenth Street, Northwest 
Washington 6, D. C. Sterling 1122 
Equipment, Plant, Traffic and Management 
Engineering 


Rates Valuations Investigations 











Installation Specialists 


CENTRAL OFFICES 
INSTALLED—MODIFIED—ENLARGED 


COMMUNI-CATERING 


P.O. BOX 6712 CHICAGO 7, ILL. 
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has been acting as comptroller, has 
been made comptroller of the cor- 
poration. 

M. Richard Mitchell, formerly as- 
sistant general attorney, has _ been 
made general solicitor. 


Vv 


Kellogg Stockholders to Vote 
On Proposed Reorganization 

At a special meeting to be held on 
Mar. 11, shareholders of Kellogg 
Switchboard & Supply Co., Chicago, 
Ill., will vote on a plan of reorganiza- 
tion which provides for the exchange 
of Kellogg common stock for stock of 
International Telephone & Telegraph 
Corp., and for the continuance of the 
Kellogg company’s business by a Dela- 
ware corporation of the same name 
which will be a wholly owned subsid- 
iary of IT&T. 

Proxy material mailed on Feb. 18 
contains the details of a contract con- 
cluded on Feb. 8 between Kellogg and 
IT&T covering the 
action. 


proposed trans- 

The plan will be put into effect 10 
days after its approval. Among other 
terms, the plan provides that Kellogg 
common shareholders will receive, for 
each share of Kellogg common stock, 
1.44 shares of IT&T stock (which 
closed on Feb. 16 on the New York 
Stock Exchange at 16% per share); 
and Kellogg preferred 
will receive, for each share of pre- 
ferred stock, $110 plus accrued 
dividends. 


In recommending approval of the 
proposition to shareholders, Kellogg’s 
board of directors foresees no change 
in company operation. The new Kel- 
logg company will continue as a manu- 
facturer and supplier of communica- 
tion equipment to its civilian customers 
and the Armed Forces. 

Kellogg Switchboard & Supply Co. 
was established in 1897. It produces a 
line of telephone instruments, dial cen- 
tral office equipment, manual switch- 
boards, carrier systems and apparatus. 
The company also acts as a distributor 
of pole line hardware, cable, wire, tools 
and other products required in the con- 
struction and maintenance of outside 
plants of Independent telephone oper- 
ating companies in the United States. 

IT&T, through domestic and foreign 
subsidiaries, is engaged in the manu- 
facture and sale of communication and 
electrical equipment, and in the opera- 
tion of telephone, radio-telephone and 
telegraphic communication facilities in 
the United States and in foreign coun- 
tries. Among its present domestic sub- 
sidiaries are Federal Telephone & Ra- 
dio Corp., Capehart-Farnsworth Corp. 
and the Coolerator Co. 


shareholders | 


Party Line Transmission 
and Ringing Improved with 
Vincent Rare Gas Relay 


May be Used with 
Harmonic or Coded Bells 





End objectionable noise 
interference due to tran- 
sient and induced volt- 
ages, and provide addi- 
tional lightning protection 
in bell circuits, with the 
Vincent Rare Gas Relay. 
Compact, non-mechanical, 
the Vincent Rare Gas Re- 
lay is easily inserted in 
the bell box, or at the ground connection 
or protector block on compact handsets, 
in series with each bell. It needs no further 
maintenance. 

Since the resistance of the relay is practi- 
cally infinity below 60 volts, its normal 
breakdown voltage, the line remains nor- 
mally free from paths to ground. Ringing 
voltage of 85 volts ionizes the rare inert 
gases, is transmitted without difficulty. 

The Vincent Rare Gas Relay may be used 
on magneto or common battery lines. Over 
100,000 in daily use! Write for details. 


BRACH MFG. CORP. 














Ready for 
Mounting. 


Div. of General Bronze Corp 


200 Central Ave., Newark 4, N. J. 





Magettngnttegentngnttegertegentngnttegettneetteget 
tynttapeenynttaynttapenynttaynttapetngattaynttegetngettyete 
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We Make More 
Y ijjerent 
Beller 
Reasonally Priced 


| TELEPHONE 





| DIRECTORIES 


lhan any olher printer 
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CLASSIFIED SECTION 


Rates 15 cents per word payable in advance. Minimum charge $3.00 for 20 words or less. 





FOR SALE 





STROMBERG-CARLSON 
COMBINED DROPS 
AND JACKS 
Similar to WE Co. No. 22C, for use 
with WE Co. No. 47 plug. Limited 

quantity. 
STRIP OF FIVE COMPLETE. .$30.00 


KELLOGG NO. 261 SPRING 
JACKS, BRAND NEW 


For use with Kellogg No. 106 plug. 
STRIP OF TWENTY, 
COMPLETE 


BAKELITE MOUTHPIECES for 
Stromberg-Carlson transmitters. 


each $ .15 
doz. 1.50 


TELEPHONE REPAIR 
AND SUPPLY CO. 


1760 Lunt Ave. Chicago 26, Ill. 





FOR SALE 


F.0.B. RICEVILLE, IOWA: One 24 
volt, 12 ampere Exide No. PTMH Stor- 
age Battery — $75.00; one, 2 ampere 
taytheon Recticharger — $75,00; one 
No. 41 Kellogg Pole Changer—$50.00; 
one Model S. Sub-cycle—$50.00. All in 
excellent condition. C. C. Pearce, Rice- 
ville, Iowa. 











ALL OUTSTANDING COMMON 
STOCK OF COMPANY consisting of 
300-station magneto exchange on U. S. 
Route 11 in western Virginia. Immedi- 
ate delivery. Inspect the property and 
make offer. Write P.O. Box 870, 
Staunton, Virginia. 





FOR SALE OR TRADE: Control- 
ling stock in Magneto exchange north- 
west Missouri. 383 stations. Gross ap- 
proximately $14,000. Rural plant newly 

rebuilt. Details on request. Write Con- 
solidated Telephone Co., Skidmore, Mo. 


WANTED TO BUY 


WESTERN ELECTRIC MAGNETO 
SWITCHBOARDS with the shutter 
door No. 22 C combined drops and 





jacks. No shipping problems. Ship 
jacks and keys only. Call or write 


Bohnsack Equipment Co., Germantown, 
N. Y. Telephone 100-W. 





Old, established, nationally known 
company interested in the purchase 
of Patents, New Products or Com- 
panies that have an application in 
the telephone field. 

CONTACT 
BOX NO. 3013, c/o TELEPHONY 








A 64 year old, reliable, medium sized 
manufacturing company, over 50 years in 
the telephone field, wants to acquire de- 
vices or companies to broaden its present 
line. 
Write: 
BOX No. 3129, c/o TELEPHONY 











The 802 has "Packaged Part" 
components that assure on 
the spot replacement. 


Equipped with capsule type 
receiver and transmitter, the 
802 is available for either 
automatic or manual service. 
Complete with new cords. 


(Equipped with Type A.E. 
#24 dials when specified.) 


1250 Kinnear Road 





BUCKEYE RECONDITIONED 


Federal Model "802" 





BUCKEYE TELEPHONE & SUPPLY CO. 


Columbus 8, Ohio 


| Good pay. 


| STRUCTION 
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HELP WANTED 


LIVE AND WORK IN THE 
SHASTA-CASCADE WONDERLAND 
OF CALIFORNIA—OPPORTUNITY 

FOR STEADY EMPLOYMENT 

Chief Accountant for Class “A” In- 
dependent telephone company. Excel- 
lent opportunity for permanent em- 
ployment for the right man who must 
have proven executive and adminis- 
trative ability, also thorough knowledge 
of telephone general office accounting 


including district commercial office 
functions. 
Give experience,- age, availability, 


personal objectives in first communica- 
tion. Salary commensurate with ability 
and experience. Very good opportunity 
for advancement. 

California is where both working and 
living are enjoyable. 

Write Box No. 3153, c/o TELEPHONY. 


CENTRAL OFFICE SWITCHMEN 

Large Independent company located 
in Indiana has openings for qualified 
Journeymen Switchmen for mainte- 
nance of Strowger Automatic Central 
Office Equipment. Wage rate $2.231% 
per hour. Steady employment and good 
working conditions. Write giving age, 
military status, experience and refer- 
ences. Box No. 3150, c/o TELEPHONY. 


COMBINATIONMAN — permanent 
position, good wages, numerous em- 
ployee benefits. Employment also af- 
fords opportunity for advancement. 
Replies are strictly confidential and 
should include details of experience 
and objectives. Write Union Telephone 
Co., Owosso, Mich. 


LINEMEN AND APPRENTICES. 
Permanent. Good future 
with new organization. Write for ap- 
plication blank and full details to Box 
247, Station F, Buffalo 12, N. Y. 


PLANT SUPERINTENDENT. Must 
have practical experience in plant main- 
tenance, equipment maintenance and 
supervision. Furnish detail of past 
experience. Write Iowa Continental 
Telephone Co., Grinnell, Iowa. 


EXPERIENCED STATION IN- 
STALLERS, LINEMEN AND CABLE 
SPLICERS Write NEALE CON- 
CO., TOPEKA, 
KANSAS. 


COMBINATION TELEPHONE IN- 
STALLER AND REPAIRMAN. Write 
Universal Telephone & Telegraph 
Corp., P.O. Box 5386, Indianapolis 5, 
Ind., or call collect BRoadway 9804. 


FIRST-CLASS LINE CONSTRUC- 
TION FOREMAN. Must have experi- 
ence. Best of wages and working con- 
ditions. Write Box No. 3147, c/o 
TELEPHONY. 


TELEPHONY 
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POSITION WANTED 


SWITCHBOARD, COMMON BAT- 
TERY, MAGNETO, CARRIER RE- 
PAIRMAN OR INSTALLER, 30 years’ 
experience Europe, now wants chance 
in just one of the 48 states. Write 
Box No. 3148, c/o TELEPHONY. 


COMMUNICATIONS ENGINEER, 
B. S. E. E., age 40, wide experience in 
the public utility field, 15 years in de- 
sign, construction, installation, and op- 
eration of complete wire, radio, and 
combined systems, with last five years 
in management, will become available 
in the second half of 1952 for employ- 
ment as communications engineer with 
privately-owned electric utility, rail- 
road or pipeline system, or as general 
manager of a telephone property. 

Experienced in inductive coordina- 
tion, protection and corrosion mitiga- 
tion, and in the general problems of 
electric utility control, telemetering and 
communications needs as related to 
owned or leased wire facilities, power 
line carrier and microwave applica- 
tions; also experienced in industrial 
relations, public relations, rates, con- 
necting agreements and finance. Pres- 
ently employed as general manager. 
Write Box 3155, c/o TELEPHONY. 





SERVICES AVAILABLE 





INSPECTION SERVICE 


Of poles, crossarms, and preservative treat- 
ments. Analyses of wood preservatives. 
Inspectors stationed throughout U.S.A. 


A. W. WILLIAMS INSPECTION CO. 
MOBILE, ALA. 











ENGINEERING 
All types plant construction. 
Many years’ experience. 
Will gladly furnish references. 
Serving Missouri & adjoining states. 
DAVIS CONSTRUCTION CO. 
SULLIVAN, MO. 


—— 





the best in teleph ringing machines. Priced 
low. Workmanship and materials guoranteed. 
Works from standard lighting circuit (115v- 
60cy) and delivers 90v-20cy at approx. 30 watts. 
Write: TELKOR, INC., Box 186, Elyria, Ohio. 








Serving the Wes: 
POLE LINE MATERIAL & 
SPECIALTIES 


JACK PRUZAN CO. 
109 Jackson St. Seattie 4, Wash. 
Service—Dependability—Economy 
The only independently owned Seutti« 
Pole Line Hardware distributor 








ATLANTIC 
Creosoting Co., Inc., 17 Battery PI., N. Y. C. 
Creosoted Pine Poles 
Crossarms . . Conduit 
PLANTS AND OFFICES 

New Orleans, La. Jackson, Tenn. Boston, Mass. 
Winnfield, La. Louisville, Miss. New York, N. Y. 


Norfolk, Va. Savannah, Ga. Philadelphia, Pa 
Annapolis, Md. Chicago, II. 











Cedar Poles 
THE MAC GILLIS & GIBBS CO. 


1615 E. Royall Place, Milwaukee 2, Wis. 


Northern White and Western Red Cedar 
Creosote and Pentachlorophenol 
Treatments 








POLES 





B. J. Carney & Co., 100 N. 7th St., 
Minneapolis, Minn.—Western red cedar 
poles. Pentrex Butt Treated or Plain. 








Cascade Pole Co., P.O. Box 743, Ta- 
coma, Wash. — Creosoted Douglas Fir 
and Cedar Poles. 








Cable Splicing—Repairing—Cable Plant Con- 
struction—Aerial Spinning and Underground 
Trenching—Line Construction — Switchboard 
Repairing . . . ALL WORK GUARANTEED 


WILTON ELECTRIC & TELEPHONE 
CONSTRUCTION CO. 
ANDY MUELLER 


Wilton Jct., lowa Telephone 21 





Cc. M. Christiansen Co., Phelps, Wis. 
Northern White Cedar Poles, plain or 
butt treated, 








Dierks Lumber & Coal Company, 
Creosoting Division, 700 Dierks Blidg., 
Kansas City, Mo. Pressure creosoted 
yellow pine poles at our modern plant 
at Process City, Ark., near DeQueen. 








STATION INSTALLERS 


Cable Splicers Construction Crews 
Experienced Crews for Any Size Job 


HENKELS & McCOY 
6100 N. 20th St., Philadelphia 38, Pa. 
Now Operating in 14 States 


TELEPHONE PRINTING 


| By People Who Know 











the Telephone Business 
SEE THE SUTTLE CATALOG 


SUTTLE EQUIPMENT CO. 


LAWRENCEVILLE ILLINOIS 
FEBRUARY 23, 1952 


Eppinger & Russell Co., 80—8th Av- 
enue, New York 11, N. Y.—Creosoted 
Poles and Cross Arms. Plants: Jackson- 
ville, Fla., Norfolk, Va., Eddington, Pa. 








International Creosoting and Construc- 
tion Co., Galveston, Texas.—Creosoted 
Southern Yellow Vine’ Voles. Plants 
Beaumont and Texarkana, Texas. 








Montana Pole & Treating Plant, Butte, 
Montana. Fir Lodgepole Pine Poles. 
Butt-treated or Full-length treated with 
Creosote or Penta 








T. M. Partridge Lumber Co., Minne- 
apolis, Minn.—Northern White—Western 
Red Cedar Poles, Plain or butt-treated. 











IN STOCK 


**W/-110-B, tw. pr., WP Tel. wire; 4 steel 


3 copper strands per cond., on One 
Mile steel reels, UNUSED, at $12.00/ 
mile reel 


**New Type FIELD WIRE, D-I-A, tw. pr., 
3 steel 4 copper strands per cond., 
plastic, nylon, lacquered finish insula- 
tion, latest army type telephone wire, 


WP, @ $5.00/M ft. 


** $22/2, tw. pr., copper, rubber ins., olive 
green glazed braid inside tel. 
new material @ $12.00/M ft. 


**Cable: 10 pair, 19 ga., solid, laytex ins., 
tw. pr., color-coded, black rubber, jack- 
eted, telephone cable @ $145.00/M ft. 


**Magneto Ringer Boxes, Western Electric: 
3 bar-1000 ohm @ $6.50 each 
4 bar-1600 ohm @ $7.50 each 
5 bar-2500 ohm @ $8.50 each 


**W.E. £202, desk handset telephone, for 
use with magneto or C.B. bell box @ 
$10.00 each 


**Federal Tel. #802-A, C.B., desk hand- 
set telephone, latest model equal W.E. 
302, dial blanked @ $14.50 each 


**Magneto Generators, W.E.: 
#22-A (3 bar) @ $4.50 each 
#48-A (5 bar) @ $5.00 each 


**Magneto Generator Box, consists of gen- 
erator in wood box w/crank: 
3 bar $5.00 each 
5 bar $5.50 each 


**Battery Boxes: 3 cell @ $1.10 each 


**Operator Head & Chest set, W.E., com- 
plete w/Rec. #716, Trans. #396, cords 
and plug #289-B @ $8.00 each 

**Loud Ringing Bells, W.E. #392, 6” 
gongs, WP extension type w/condenser 
@ $8.50 each 

**Telephones, Weatherproof, outdoor or 
mine use: Kellogg #490! @ $25.00 each 

W.E. #325... @ $35.00 each 
(C.B., dial blanked. Can also be used 


for dial service) 


wire, 


**Ringer Boxes, C.B., metal box, S-C 
#1158-B, W.E. #534, A.E., Kellogg, 
complete with straight line ringers @ 
$3.00 each 


**Stromberg-Carlson Harmonic Ringers, fit 
Western Electric phones, 16.6, 25, 33.3, 
45, 50, 66.6 cycles, excellent condition, 
complete w/gongs @ $1.25 each 


**Stromberg-Carlson Ringers, straight line, 
1,000 ohm, #46-A w/gongs @ $1.00 each 


**Wall Phones, metal box, W.E. #533 
and A.E. equal (special) @ $3.00 each 


**2_-General Electric Tungar Battery 
Chargers, up to 24 cells, complete with 
reactor unit @ $65.00 each 


**|—Westinghouse Tungar Battery Charger 
Unit complete @ $75.00 each 


**5.Telkor, Telering units @ $10.00 each 


All Material Fully Guaranteed and Subject 
to Prior Sale 


Terms: Net; FOB New York. 


TELE-WIRE SUPPLY 
CoO., INC. 


Distributors of Telephone Supplies 
136 Maiden Lane New York 38, N. Y. 
WHitehall 3-5865 
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AMERICAN STRUCTURAL 


SUBSIDIARY OF OWENS-ILLINOIS GLASS COMPANY 
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Getting 
the message 
through 


In the time of ancient Greece, 
communication depended upon 
the fleetness of foot of Grecian 
youths...afarcry from today’s 
fast, dependable communica- 
tion systems. 


For more than eighty years 
now, Hemingray Insulators 
have been dependably serving 
the communication and power 
transmission of the 
world. Neither snow nor sleet, 
rain nor heat have kept them 
from faithful performance 
twenty-four hours a day, year 
after year. 


systems 


Experience and continuous 
research have made Hemingray 
Insulators the finest obtain- 
able. They are available at 
most jobbers for immediate 
delivery in any quantity 

. in types for all telephone 
and telegraph pole lines. 
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CLAMPS 


will never budge! 





The reason is simple .. . it's the pre- 
cision, wedge shaped design that 
automatically tightens under tension 
for a positive, lasting grip that will 
not ease as long as tension is pres- 
ent. Regardless of the degree of ten- 
sion, the generous friction area will 
i prevent damage to the wire, whether 
twisted pair or parallel, plastic or 
neoprene. 





They're easy to install. They do not 
damage wire or insulation . . . no 
sharp bends in wire . . . all wear is 
on the clamp. Wire swings freely at 
the tie . . . sagging is done before 
cutting. Save money and time by 
standardizing on "P” or “PS” 
Clamps, Reliable products. 


RELIABLE ELECTRIC COMPANY 


Telephone Protective and : 3145 CARROLL AVENUE 
Terminal Equipment forall CHICAGO 12, ILLINOIS 
Station, Line and Central 

Office Needs. 


OVER 45 YEARS SERVICE TO THE TELEPHONE INDUSTRY 





FEBRUARY 23, 1952 5| 
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in these shipments? 


BETTER ORDER NOW IF YOU 
WANT DELIVERIES... 
BETTER ORDER NORTH IF 
YOU WANT THE BEST! 


Telephones? 
pABX! 





